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CONGRESS ACTS ON 
RATE ASSOCIATIONS 


Companies Must Certify They Are Not 
Members of any Rate Making 
Organizations. 


CHECKS IMPROVEMENTS THERE. 





Efforts of Companies to Place Business | 
in Washington on Sound Basis | 
Now Hindered. 
| 

Just when plans for ending the de- 
moralization that has existed in Wash- | 
ington, D. C., for several 
been nearly completed, their adoption 
by the district 
layed if not finally 
the presentation in 
drastic measure 
insurance laws of the 
Columbia. 

Though the 
the Washington 
ance rates upon 
the territory had been held 
high, and effort of the 
companies to secure their reduction was 
thwarted. 
cure a fair share of the dwelling risks 
several outside offices from 
the local association, action re- 
sulting later in the 
board and the introduction of an era 
of demoralization that has continued 
until now, despite efforts repeatedly 
made by managers and special agents 
to effect reorganization. 

The Washington companies now 
active, it is understood, favor reform, 
and deeply regret the change in condi- 
tions that will serve to defeat that 
desirable result. 

The measure before Congress pro- 
vides that no company shall be licen- 
sed to transact business in the District 
of Columbia unless it certifies that it 
is not a member of any rating asso- 
ciation or similar body. The measure 
reads: 

“Seciion 7. That no insurance com- 
pany nor any company engaged in the 
business of making contracts of in- 
demnity shall be licensed, either upon 
an original application or upon appli- 
cation for a renewal of a license pre- 
' viously granted, to do business in the 
District of Columbia unless it shall 
first have filed with the superintend- 
ent of insurance an affidavit by its 
president or other executive officer 
that it is not a member of any board, 
' conference, union, agreement, or un- 
¥ derstanding of or among other such 
» companies whereby, either directly or 
‘indirectly, the rates to be charged for 

its contracts of indemnity are fixed 
(Continued on page 11.) 


DIRECTORY OF DEPARTMENTS 


years, had 
agents, has been de- 
defeated, through 
Congress of a 
largely the 
District of | 


recasting 


determined attitude of 


companies’ fire insur- 
preferred business in 
absurdly 
every outside 
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Pasualty & Surety 


[SUccEEDING THE JOURNAL OF INSURANCE EcoNomics, ESTABLISHED IN 1899] 


New York and Boston, Thursday, June 12, 1913. 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


Beas Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 








Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








An Eastern Company desires to con- 
tract with three men who have had 
experience in handling territory and 
producing business. Salary positions to 
the right men.  Territory—Illinois, 
Ohio and Indiana. _ Full Information 
in first letter. Address, Organizer, 


Care Tue EasTerN UNDERWRITER, 


105 William Street, New York City. 











A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCB 


$3.00 a Year; 15c. per Copy 


CANNOT TAX CASH 


}are not taxable. 


SURRENDER VALUE 


Minnesota Attorney Generali Gives 
Opinion on Important Subject to 
State Tax Commission. 


COMPANIES WERE NOT AFFECTED. 


Meant Tax on Policyholders of State 
and Hearing was Requested to 
Oppose this Burden 


state periods, due or to be 


1 


and all claims and demands sex 


deed or mortgage, due 
due 

The question did 
insurance companies 
a tax would have bee 
vidual policyholder 
companies, however 
duty to intervene in 
policyholders, for whom 
ready 
premium receipts in the State 
recognized also that the insti 
a whole would be adversely affe« 
the imposition of a special ta 
policyholders themselves, and 
broad business and economi 
was involved 

Among those who appeared 
tion to the proposition to imp 
a tax were: E. W. Randail, pre 
of the Minnesota Mutual Life Insurance 
Company of St. Paul; William D. 
Mitchell, general counsel of the same 
Company, and Alfred Hurrell, attorney 
of the Association of Life Insurance 
Presidents of New York. 

“As we understand the matter the 
tax commission has requested a decision 
from your department as to whether the 
eash surrender vaiue of life insurance 
policies should be listed by individuals 
holding these policies, for taxation,” 
said Mr. Randall. “The question is of 
large importance and for that reason 
we ask a hearing before a decision 
should be reached. It never has been 
the practice in the past to tax life insur- 
ance policies in any way. It has always 
been understood that insurance policies 
Insurance companies 


paying a substantial ta) 


Oye ett oe Se ~ 





have sold insurance and individuals 
have purchased with that understand- 
ing. Unless the law specifically requires 
a change in policy, it seems to us at 
least, that the change should not be 
made.” 

General Counsel Mitchell of the Min- 


nesota Mutual Life presented five 
clear and distinct points against the 
proposition. He contended first that 


the premium receipts tax imposed on 
life insurance companies was intended 
Legislature the exclusive 
taxing property of this char- 
acter. He then pointed out that the 
1esota General Statutes relating to 


as 


method of 


the taxation of personal property do 
not expressly require that the hoiders 
ot life policies shall list them for taxa- 
tion and make no provision as to the 


means or method of ascertaining: their 

Drawing an analogy between 
holders in a corporation and pol- 
icvholders, Mr. Mitchell said the 
sota law expressly cxcludes from 


























t i shares of stock in corpora- 
tions whose property is assessed in the 
State Therefore, the policy of the 
State, as evidenced by these statutes, 
is » avoid «double taxation. Mr. 
Mitchell then stated that heretofore in 
the of the State, the officials 
chi with the dviy of assessing 
proper for taxation had never sought 
to include life insurance policies for 
tha pose and that by a long course 
of 1istrative practice, a con- 
struction had been given to the stat- 
utes the State which excludes such 
nelicies from liability for taxation 
In the only adjudicated case which 
we | e been able to find on the sub- 
jec ontinued Mr. Mitchell, “it is 
held, for ‘he reasons above stated, that 
po s life insurance are not sub- 
ject ixation as personal property, 
wher he property of the life insur- 
a rpore tion taxed within the 
Stat as such taxaticn wouid be iiie- 
ga ouble taxation.” 
Cas surrender values, said Mr 
Hurt he Association of Lire lr- 
Presidents, “do not come witt- 
nition of a ‘credit 5 je- 
f 5 ym 79S, Revised i of 
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the company, in consideration of cer- | 
tain premium payments by the policy- | 
holder, promises to pay on the happen- | 
ing of a contingency a certain amount | 
to another person, and until that —| 
tingency happens it is a contract and 
nothing more. The amount which is 
agreed upon that may be paid to the 
policyholder upon the relinquishment 
of the contract may not be the real 
value of the policy; it is merely that | 


which may be saved if the insurance | 
contract itself is wrecked and goes 
out of existence.” 

OPINION IN FULL. 
The opinion of the Attorney Gen- 


eral’s office, which was written by Wil 
liam J. Stevenson, assistant attorney 
general, is as follows: 
“June 4, 
“Minnesota Tax Commission, 
The Capitol. 
“Gentiemen: 

“You have asked this department the 
following question: 

“‘Is the cash surrender value of a 
life insurance policy taxable as a cred 
it against the person entitled to re | 
ceive such surrender value—such per: 
son being a citizen of this State?’ 

“You are advised as follows: 


1913. 


“Section 798, R. L. 1905, defines a 
credit, for purposes of taxation, as he- 
ing: 

““Every claim and demand for 
money, or other valuable thing, and 


every annuity or sum of money receiv- 
able at stated periods, due or to be- 
ome due; and all claims and demands 
secured by deed or mortgage, due or 
to become due.’ 

“The exact character of the cash sur- 
render value of an existing life insur- 
ance policy is dependent largely upon 
the particular language of the policy, 
and prior to 1907 there were no stand 
ard provisions which the law required 
all such policies to contain. In many 
policies, this surrender value cannot be 
obtained without the consent of th 
beneficiary. A general definition that 
is probably applicable to most life in 
surance policies is that the cash 
render value is the amount of money 
which the insured may be entitled to 
have upon his surrendering or consent- 
ing to the cancellation of his policy of 
insurance. Such value is determinea 
by the amount of the net reserve held 
by the Company on such policy, but un 


sur- 


der our statutes (Section 4, Chapter 
198, Laws of 1907, and Section 5 
Chapter 220, Laws of 1907, as amended 
by Chapter 152, Laws of 1913) may be 


ubject to a deduction of not more than 


21. per cent. of the amount insured by 
the policy 

“After the insured has surrendered 
nis policy, and has demanded the ca 
urrender value thereof, under tin 


and 
policy, he then 


terms conditions required by the 
undoubtedly becomes a 
the company, and tl 

then due him is a credit which 
under the laws of this State 

lation then existing between him 
insurance company is that of 
and debtor, and the amount 
definite liquidated sum; but 
holder of the policy has so 
surrender his insurance, the 
only relation then existing is that of 
insured and insurer. The insurance 
continues in effect and is a con- 
tract of indemnity to the beneficiary. 
While this contract of insurance re- 
mains in force, the cash surrender 
value is not a right to which the in- 
ured is entitled without the surrender 
of other valuable rights, and until thé 
insured elects to abandon his insuranc: 
contract, either by defaulting in the 
payment of premiums, or otherwise, he 
has no ‘claim or demand due or to be- 
come due.’ 

“The cash surrender value is equiva- 
lent to salvage when the contract of 
insurance is abandoned. In order tv 
obtain this salvage, the insured must | 
part with his policy of insurance and /| 
consent to a cancellation of all of the, 
rights of the beneficiary and surrender | 

(Continued on page 7.) 
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GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President HOUSTON, TEXAS J. T. SCOTT, Treasurer 
PROGRESSIVE PROSPERITY 
Applications Received 


JANUARY FEBRUARY MARCH APRIL TOTAL 

1910 $388,500 $436,000 $495,500 $664,500 $1,984,500 
1911 627,400 600,400 655,585 1,135,150 $3.018,535 
1912 709,290 714,521 777,800 1,026,300 $3,227,911 


1913 1,093,900 += 1,050,600 1,514,650 1,800,125 


COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 


$5,459,275 


GROSS ASSETS 


Dec. 31, 1909 $655,004.93 $992,000 
Dec. 31, 1910 1,057,016.02 5,352,260 
Dec. 31, 1911 1,128,912.85 10,057,028 


Dec. 31, 1912 
April 30, 1913 


1,306,689.41 
1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


14,859,856 
17,537,689 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 














Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,153 domestic death claims 
paid by the Equitable during 1912, nearly 98% were paid withi: 

ce ” 
one day after receipt of Proofs of Death. 

A Company whose policies are standard contracts, drawn to co! 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 

A Company sufficiently large and strong to insure applicants fo: 
large amounts under a single policy. 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 


A Company whose canvassing documents are comprehensive, 
adequate and attractive. 


A Company engaged in a broad “conservation of life,”) move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 


The Society has openings in practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - . - NEW YORK 
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POSTAL'S DIVIDEND FALLACIES 


PRACTICE DIFFERS FROM THEORY. 





Showing Some Curious Results in Actual 
Operation—How Net Cost May 
Exceed Other Companies. 





The claims of the Posta] Life that its 
net cost is lower than that of the regu- 
lar companies because it pays no agents’ 
commission, show some curious results 
when subject to analysis. One of the 
companies in calling attention to the 
9l, per cent. guaranteed dividend of 
the Postal Life, states that if the com- 
pany binds itself to pay this dividend 
at the end of each policy year it is per- 
fectly clear that there can be no valid 
excuse for collecting the amount of it 
at the beginning of the year. 

This company says that the fair and 
honest way would be to reduce the 
rates themselves 94% per cent. In fur- 
ther commenting on the dividend the 
company states that the real reason for 
it is that if the assured dies during the 
year the 9% per cent. needlessly ad- 
vanced by him in the beginning of the 
year is not refunded to the beneficiary, 
but is forfeited to the company. If at 
the end of any year the assured fails 
to pay the accruing premium the 91% 
per cent. guaranteed dividend is not al. 
lowed, but is again forfeited to the 
company. 

Discussing this subject the Insurance 
Observer said recently: 

“Time which proves all things is be- 
ginning to put to the test the vast pre- 
tensions of the Postal Life Insurance 
Company to furnish cheaper insurance 
to its policyholders than companies em- 
ploying agents are able to do. The div- 
idend scale of the Postal Life for 1913 
shows that in the third year the net 
cost in that Company is higher than 
in several of the other companies. More 
than that a comparison of the 1913 div- 


POSTAL LIFE 


Ag Year Premium Dividend 
25 2 $21.10 $4.42 
3 21.10 4.47 
() 2 23.85 4.94 
3 23.85 5.00 
35 2 27.40 5.57 
3 27.40 5.64 
40 2 32.10 6.43 
3 32.10 6.52 
45 2 38.45 7.58 
3 38.45 7.70 
0 2 47.05 9.11 
3 47.05 9.25 
7) 2 58.80 11.13 
3 58.80 11.30 
60 2 75.00 13.84 
3 75.00 14.06 


(Continued on 


idends of that company on the issues 
of 1910 and 1911, shows that it is a 
matter of a very few years when the 
net cost in the Postal Life is likely to 
exceed that of most if not all of the 
regular companies. 

“On the latter point we call atten- 
tion to the fact that the company this 
year is paying on policies age thirty- 
five as follows: 


Issue Issue 
of of Increase 

1910 1911 
Whole Life ..... $5.64 $5.57 7 cents 
20-Yr. Endowment 8.54 8.37 7 cents 
20-Payment Life . 7.14 7.03 11 cents 
“Third year dividends were only 


seven cents per $1,000 more than sec- 
year dividends on whole life policies, 
11 cents on 20-payment life and 17 cents 
on 20-year endowment. Other compa- 
nies show an increase of 10 to 25 cents 
on whole life, 15 to 30 cents on 20-pay- 
ment life and 20 to 40 cents on 20-year 
endowment, while for a number of com- 
panies the increase is even greater. Any 
apparent difference in cost favorab!« 
to the Postal Life in the first year or 
two would soon be extinguished by the 
progressive gains in dividends by the 
other companies in subsequent years. 

“The gross premiums charged by the 
Postal Life are greater than those of 
the Union Central, while the net cost 
this year is lower in the Union Central 
in every case. Taking age thirty-five 
the net cost of a policy issued two years 
ago is $21.83 in the Postal Life this 
year and only $21.42 in the Union Cen- 
tral, and of a policy issued three years 
ago $21.76 in the Postal Life ana 
$20.82 in the Union Central. For oldcr 
ages the difference in favor of the Union 
is still greater. 

“The fact is that some of the compa- 
nies have reduced by dividends the net 
cost this year of policies issued in 1910 
and 1911 to below the net cost of Postai 
Life policies. We show in the follow 
ing table the gross premium, 1913 div- 
idend, and net cost this year of whole 
life policies, two and three years old, 
issued by the Postal Life and Union 
Central Life, for various ages: 


UNION CENTRAL 





Divi- Net 

Net Cost Premium dend Cost 
$16.68 $4.30 $16.35 
16.63 4.73 15.99 
18.91 4.79 18.46 
18.85 5.29 17.96 
21.83 5.46 21.42 
21.76 6.06 20.82 
25.67 6.39 25.16 
25.58 7.12 24.43 
30.87 7.75 30.10 
30.75 8.66 29.i9 
37.94 9.87 36.62 
37.80 11.07 35.42 
47.67 3.18 45.19 
47.50 14.73 43.64 
61.16 18.23 56.65 
60.94 20.27 54.61 
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MINORITY STOCKHOLDERS RESIST. 





On Application for Appraisers for Stock, 
Technical Objections Are Made— 
Briefs to be Filed. 


Proposed mutualization of the Pru- 
dential Insurance Company in accord- 
ance with the terms of the act of last 
winter was opposed before Chancellor 
Walker at Trenton, N. J. by John R. 
Hardin, representing stockholders. The 
attack included a contention that the 
mutualization act is in violation of both 
the State and Federal Constitutions. 

Applications for the appointment of 
appraisers to value the stock was made 
by Richard V. Lindabury, with whom 
were associated Edward D. Duffield and 
former Insurance Commissioner Hotch- 
kiss, of New York. Uzal H. McCarter 
was also present, as was Banking and 
Insurance Commissioner George M. La 
Monte. The latter took no part in the 
argument. 

Gives Time to The Prudential. 

After the case had been presented 
orally it was decided that both sides 
should be given opportunity to present 
briefs, the appointment of the three 
appraisers being deferred for the pres 
ent, at least. The various parties in 
interest were invited by the court to 


suggest the names of persons who 
would be acceptable. 
At the conclusion of the argument 


Chancellor Walker signed an order ex- 
tending for one year the time within 
which the Prudential may divest itself 
of the ownership of 800 shares of the 
Fidelity Trust Company stock. Mr. La 
Monte had in the meantime signed a 
statement assenting to the extension. 
The reason given for this course was 
that to compel the Prudential to part 
with its Fidelity holdings at this time 
might seriously interfere with the plaus 
for effectuating the mutualization of 
the Prudential. 

Mr. Lindabury informed the court 
that the Prudential had parted with 
its holdings in the Union National 
Bank, in accordance with the provisions 
of the law passed in 1905. Under the 


criginal order of the court, both the 
stock of the Union National Bank and 
the Fidelity Trust Company were to 
have been sold not later than July 1 
next. In attacking the mutualization 
plan, Mr. Hardin said that he repre- 
sented the holders of 5,169 shares of 


the capital stock of the Prudential. 
Objections Made. 

The first point urged by Mr. Hardin 
was that the act of 1913 was defective, 
in that it failed to properly confer juris- 
diction upon the Court of Chancery. He 
submitted that the act failed to provide 
for complete proceedings because it 
gives the court no power to enforce 
whatever decree may be made for carry- 
ing out the mutualization. He insisted 
that the act merely provides a scheme 


of arbitration for the valuation of the 
stock, the determination of which is 
not binding upon any of the parties in 
interest. 

The suggestion of counsel raised in- 
cidentally a question as to whether any 
order made by the chancellor in the 
case is subject to review by the Court 
of Errors and Appeals. Chancellor 
Walker was inclined to think that any 
constitutional question which might be 
raised would be subject to review by 
the higher tribunal. Mr. Lindabury and 
Mr. Duffield inclined to view that the 
proceedings of the Court of Chancery 
are final and that no appeal can be 
taken. The question, is one which will 
be determined by the Court of Errors 
and Appeals itself. 

Taking up the constitutional question 
Mr. Hardin insisted that the proposed 
plan of mutualization is an invasion of 
the rights of the stockholders under the 
original agreement by which they ob- 
tained their holdings. Hence, he con- 
tended, the act is in violation of the 
Federal Constitution guaranteeing the 
right of contract and prohibiting the 
taking of private property. 

It was further urged by Mr. Hardin 
that the act is special legislation, since 
it is applicable only to such corpora- 
tions as have a sufficient surplus to 
carry out its provisions. Hence, he sub- 
mitted, it is prohibited by the State 
Constitution. 

Mr. Hardin attacked the general 
scheme of mutualization upon the 
ground that it would tend to disturb 
the right of ownership in the minority 
stockholders in the net corporate as- 
sets of the company, including the 
capital and surplus. The plan pro- 
posed, he said, was entirely foreign 
to anything contemplated in the char- 
ter of the company and would result 
in permanent injury to minority stock- 
holders. 

Replying to these arguments, Mr. 
Lindabury insisted that the plan sug- 
gested an equitable method of vesting 
the ownership of the company’s assets 
in the persons to whom they properly 
belong. He contended that there is 
nothing in the act which violates either 
the or Federal Constitution and 
that the proceedings should therefore 
be consummated as planned. 

Chancellor Walker will designate a 
counsel to represent the interests of the 
policy-holders. 


State 





“Old Policyholders’ Month.” 





June is “Old Policyholders’ Month” 
with the New England Mutual Life and 
agents of this fine old Company are 
everywhere calling upon their patrons, 
explaining the peculiar merits of the 
institution in which all have a common 
interest. The idea is an admirable one, 
for it not only tends to cement the 
cordial relations that should exist be- 
tween life companies and their patrons, 
but its immediate result is a large ac- 
cession of new business from those 
already carrying policies. 
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$2,211,183,691 


Life Insurance in Force January 1, 1913, shows the com- 
manding position in the Life Insurance affairs of this nation 


THE PRUDENTIAL 


held by 


Write us about an Agency 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 


Incorporated as a Stock Company by the State of New Jersey 


FORREST F,. DRYDEN, President 











HASTERN UNDERWRITER 
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ADVOCATES PRDERAL CONTROL 


UNDER 





COST PRESENT PLAN. 





Hon. A. |. Vorys Says National Super- 
vision Would Result in Economy 
and Efficiency, 





Hon. Arthur I. former insur- 
ance commissioner of Ohio takes a 
strong stand for Federal supervision 
and taxation of insurance as against the 
prevailing State control, 
which he characterizes as wasteful, dis- 
unsatisfac- 


Vorys, 


system of 


criminatory and generally 
tory. Mr. Vorys views on the subject 
are set forth in the June 
“Case and Comment,” a legal periodical 
published at Rochester, N. Y. He says 
in pert 

‘Availabl statistics show that in 1912 
departments collected from 
insurance This 
does not include municipal, occupation, 
fire department taxes and the like 
which are not accounted for through 
departments and State. 
some 


number of 


the State 
companies $17,740,741. 


the insurance 
treasurers. It is estimated by 
who have studied the subject, that these 
additional taxes would make the aggre- 
gate of fees and taxes paid by insur- 
ance companies in 1912, for the privi- 
lege of doing business, $25,000,000, not 
including, of course, the general taxes 
paid by each company on its property. 

“The aggregate expenses of the State 
insurance departments in 1912 amount- 
d to $1,666,788. The remainder of the 
sums collected by the States is used for 
other or general expenses of the States. 

“In this day of large enterprises and 
systems of doing 


efforts at simplified 

things, would anyone suggest such com- 
plicated, confusing, conflicting, extrava- 
gant ystems ol upervision over any 


business? If the patrons of a mutual 
insurance organization met to devisr 


means of supervision over the manage- 
ment of their business, would they es 
tablish a regulating bureau in every 
Sta th each bureau having supei 
vision over all the affairs of the com- 
pany i ll States, under such inde- 
pendent rul as the bureaus of the re- 
pective States might see fit to provide? 
If they met and considered it, they 
ould not do et that is what they 
tolerate under State supervision as it 


‘The insurance company fixes the 
premium commensurate with the risk. 
arbitrarily, blindly makes the 


premium the basis of taxation. The 
poorer the risk, the higher the pre 
ium; therefore greater is the tax. A 
ker with $1,000 shop, rated 

ror fire insurance at 214 per cent., pays 
th ame tax as his wealthier and more 
prosperous competitor, with an up-to- 
date, sprinklered $25,000 factory, rated 
if 1? of 1 per cent A merchant can 
( about eight times as much acci- 
dent insurance as can a miner for the 
same premium The miner, therefor: 


ich tax on his in 
annual 


pays eight times as 1 
surance as the merchant The 


premium rate for ordinary life insur 
ance at entry age, twenty-one, is about 
half that at age forty-five. The rates 
increa with increasing ages of entry. 
So the older persons pay about two or 
more times as much tax as the younger, 
on th rn insurance. 

“The unfairne as between the States 
is just a triking. Different rates of 


premium tax prevail in the several 


States Some are much higher than 
other Premiums are loaded for ex 
pense which include taxes, but pre- 
mium rate cannot be adjusted with 
uch nicety % tutomatically to provide 
that each policyholder shall pay all his 


own, and no other’s tax. The rates cf 
premium do not generally vary among 
the different States, according to the re- 
I tive 


State tax rates on premiums. 
Therefore, policyholders in the high tax 





States do not pay all the taxes assessed 
on their premiums; but policyholders 
in low tax States pay all their own tax- 
es, and also taxes on policies in the 
high tax States. The taxes are paid 
from the common fund held by the 
company. If, for instance, a life insur 
ance company should collect $1,000,000 
in a State whose tax rate is 3 per cent., 
and $1,000,000 in a State whose rate is 
1 per cent., the whole tax would be $40,- 
000. The policyholders of the low rate 
State would pay $20,000, of which $10,- 
000 would be paid not for their benefit, 
but into the general revenues of the 
high tax State. 

“The one inevitable conclusion to be 
reached by disinterested students of 
this subject must be that the regula 
tion, supervision and taxation of insur. 
ance should be taken from the States 
and placed in charge of the Federal 
Government. If all those who carry in- 
surance were now intelligently investi- 
gating and carefully considering the 
best means of regulating and supervis- 
ing their insurance, undoubtedly they 
would demand a code of laws uniform 
throughout the United States, and one 
competent insurance department equip- 
ped with facilities for more satisfactory 
supervision than all the State depari- 
ments now possess. 

“While the savings of insurance 
funds by one such department would 
be large, that economy would be a 
small consideration compared with the 
increased efficiency. A license by suc) 
a Federal department certainly would 
be as reliable assurance that a com- 
pany is fit for service in all States, as 
the license of any State department is 
that a company is fit for service in any 
State. The wisdom of the nation would 
be written in the laws. The prestige of 
the government would strengthen the 
laws and the department. At least there 
would be one law and one rule for the 
entire country. If, in the wisdom of 
Congress, those who carry insurance 
should be taxed, the taxes would at 
least be uniform, and not favor those 
of one State at the expense of those of 
another. If, in the wisdom of Congress, 
government insurance should be at- 
tempted, it would be not as a compul- 
sory monopoly, but, like the government 
in trying the parcels post in competi- 
tion with private carriers, it would try 
out government insurance in competi- 
tion with insurance by companies—cer- 
tainly the best mode of testing such an 
experiment. 

“The substitution of Federal for State 
regulation of insurance has many advo- 
cates. The chief, if not the only, ob- 
jection urged against Federal control, 

that Congress does not possess the 
power. Forty-five years ago the Su- 
preme Court of the United States held 
that insurance is not commerce. But 
there is much reason for believing that 
now, when insurance has become so 
completely involved in all commercial 
and industrial affairs, the court would 
hold that insurance is commerce, or an 
instrumentality of commerce, and that 
tollowing the logic of more recent cases 
interpreting the commerce clause of the 
Constitution, the court would hold in- 
surance is within that clause. 

“However, when the people come to 
realize the advantage of government 
over State control, they will demand 
and get it, either under the existing or 
another Constitution.” 





SELLS ITS INDUSTRIAL BUSINESS. 





Cherokee Life of Rome, Ga., Turns 
Risks Over to American National 
of Galveston, 





The Cherokee Life Insurance Co. of 
Rome, Ga., has sold its industrial busi- 
ness to the American National Life 
of Galveston, and will confine itself 
hereafter solely to ordinary business. 
It is believed that the Company has 
had an unprofitable experience on this 
class. The ordinary department of the 
Cherokee Life was established recently 


and has about four millions in force. 


The Best Company To Work For Is One Which 


is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 


ance, and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








BOSTON, MASS. | 





Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 


C. H. JACKSON, Supt. of Agencies 


For particulars, address 


























BANKERS LIFE COMPANY | 


DES MOINES, IOWA 
ERNEST E. CLARK, President 






















ORGANIZED 1879 | 


Exceptional record during thirty-three years for 


Low Rate of Mortality Economy of Management © Prompt Payment of Claims 
Admitted Assets Over - - - $19,500,000.00 

















CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 
COME IN AND TALK IT OVER—CALL TO-DAY 


WILLIAM N. COMPTON, General Agent 






INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 


CALL ON COMPTON 


LiFe 


CALL ON COMPTON 





NOLdUNOOD NO TIvd 














MAN qualified to appoint the right kind 

of producing agents in small towns in 
the State of Pennsylvania will find it to his 
advantage to address the undersigned, giving 
full particulars as to life insurance experience 
for the past seven years. Salary and expenses 
paid. 


Scranton Life Insurance Company 
SCRANTON, PENNA. 






























June 12, 1913. 
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FATAL PRATERNALISM 


THEY DO EACH OTHER TO DEATH. 





Effects of Adjustment of Rates Shown 
in Case of Modern Woodmen 
of America. 





Fratricide is ever the lurking danger 
in fraternal insurance. Whenever the 
inevitable necessity of adjustment of 
assessments to cost arises, brothers do 
each other to the death so far as in- 
surance protection is concerned. This 
is the present experience of the largest 
fraternal insurance order that ever 
existed, the Modern Woodmen of 
America. The experience of that society 
last year has developed some very dis- 
turbing facts. The good, that is the 
healthy brothers, are deserting and 
those that are not are relaxing their 
effort to attract new members. 

In 1912, this order, with nearly 1,200,- 
000 members at the beginning of the 
year, received only 33,144 new mem- 
pers. Each 100 members brought in 
less than 3 new members. In the pre- 
vious year 131,341 members were ad- 
mitted. The falling off in admissions in 
1912 was nearly 100,000. More startling, 
however, is the desertion of the mem- 
bers, 246,783 lapsing last year, as com- 
pared with 70,309 in the previous year. 
The close of the year finds the society 
with 962,966 members carrying $1,545,- 
759,000 insurance as against 1,183,733 
members carrying $1,863,194,000 insur- 
ance the year before. The Modern 
Woodmen has lost in one year 220,767 
members and $317,435,000 insurance. 

The loss in membership is where the 
order can least afford to experience 
loss. We compare the membership on 
December 31, 1912, and a year ago by 
age groups as follows: 








Dec. 31, Dec. 31, 
1911. 1912. Decrease 
= sain aaonoeatel 143,668 83,667 6,001 
Bere 165,586 120,372 45,214 
ae 172,785 136,086 36,699 
35-39 184,437 150,251 34,186 
| een 181,088 153,412 27,676 
45-49 146,509 130,526 15,983 
Abt 109,292 100,780 8,512 
oe 656,110 59,513 *3,403 
64 15,547 18,828 *3,281 
65-60 6,077 6,060 17 
PGE senetetes 2,412 3,106 *694 
75-79 193 33 *138 
S and over 29 34 5 
OS eee 1,183,733 962,966 220,767 
*Increase. 


More than 105,000 of the lost mem- 
bership were under 30 years of age and 
176,000 under 40 years. As it is from 
the younger members that the society 
has been obtaining contributions in 
excess of their mortality cost, such a 
loss in membership is bound to have 
disastrous effect. The assessments col- 
lected and losses incurred last year by 
age groups are shown as follows: 








Death 

Assessments. Claims. Deficit. 

$719,494 $471,500 *%$247,994 

1,136,592 672,000  *464,592 

scipaeges 1,505,766 801,000  *704,766 

AY: 1,916,191 1,122,500 *793,691 

canted 2,331,115 1,513,000 *818,115 

aaa 2.280.686 1,818,500 462,186 

ee 2,058,573 2,145,000 86,426 

anon 1,330,470 1,881,000 550,529 

some 455,892 912,000 456, 107 

ain 170,810 492,000 321,189 

92,185 316,000 223,814 

D: cutee 10,991 52,000 41,008 

8 and over 1,240 16,000 14,759 

Total ....$14,010,099 $12,212,500 *$1,797,599 
*Surplus. 

The Modern Woodmen collected in 

assessments $1,797,599.50 more than 

the death losses incurred. But the 


members under 50 years of age con- 
tributed $3,491,345 more than their 
death claims and the society took from 
their surplus assessments $1,693,836 to 
pay the losses on ages 50 and over. It 
does seem as though a system of in- 
surance which requires men aged 20 to 
25 years to help out men aged 70 years 
and over, ought to be called something 





else than fraternal, the difference in 
ages is too great for brothers. 

For several years the younger mem- 
bers have been making good the deficits 
of older members and something like 
the tariff and infant industries, the 
longer the system runs the more help 
has to be handed out to the aged mem- 


bers. The last four years record of 
the Modern Woodmen shows. the 
following: 

Year. Ages 18 to 49. Ages 50 and over. 
19090 ..Surplus $2,310,616 reficit $828,723 
1910 ..Surp'us 2,690,473 Deficit 1,586,917 
1911 ..Surplus 3,571,013 Deficit 1,456,746 
1912. ..Surplus 3,491,345 Deficit 1,693,836 


In four years the members under 50 
years of age have contributed $12,000,- 
000 more than the cost of their insur- 
ance and $5,500,000 of this surplus has 
been used to carry members of older 
ages who failed to pay the full cost of 
their insurance. It is not surprising 
that young men when they realize what 
fraternal insurance really means to 
them should abandon it. They are 
called upon to pay for their own insur- 
ance and also for insuring members 20 
to 60 years older than themselves, and 
all the hope they have is that in the 
future when they are old there will be 
another generation of young men with 
no wider vision who will do the 
charitable act for them. 

By the excess contributions of the 
younger members the order was able to 
show an increase in net assets last year 
of $1,785,812.36, the balance to protect 
contracts on December 3ist being $11,- 
726,419.54 or less than $8 per $1,000 of 
insurance. The total net assets would 
not take care of one year’s death loss- 
es, so what foundation is there for the 
belief that the Modern Woodmen will 
ever pay the $1,545,000,000 represented 


by its outstanding insurance obliga-, 
tions. With twice its present income it 
would take 50 years to accumulate 


enough to meet them. 

For some years the Modern Woodmen 
has been facing a steady increase in 
mortality rate, which its extraordinary 
increase in membership was not able to 








prevent. With a decline in membership 
the death rate has begun to increase 
more rapidly. The following table | 
shows the membership and mortality | 
rate for the last ten years: 
Death rate per 1,000 
Years Members Insurance Members Insur. | 
1902 664.166 $1.161.285.000 4.92 $5.11 | 
1M" HW151 1,14 0 5.05 §.25 
1904 660,052 1,136, 678,500 5.65 5.89 
1905 713.837 1 : 5.70 
1906 801 254 1 5.88 
1907 S80,064 1 " 6.00 
1908 .. 960.299 1 3 611 
1909 =. .1,045,.869 1,666, 487,000 5.75 6.15 | 
1910). .1,129, 805 1,786.098,000 6.01 6.42 
1911 ..1,183.733  1,863,194,000 6.14 6.59 | 
1912 962,906 1.545,759,000 6.64 7.16 


1904 the insurance fell | 
off while in 190% the membership also 
decreased. In those vears the mortality 


In 1903 and | 
} 
rate rapidly increased from 4.92 to 5.65 
| 
} 
| 
| 


per 1,000 members and from $5.11 to 
$5.89 per $1,000 of insurance. From 
1904 to 1911 the membership rapidly | 


increased, nearly 523,000 in number of 
members and $726,000,000 in insurance. 
Nevertheless, the death rate increased 
in those seven years 0.49 per 1,000 
members and $0.70 per $1,000 insurance. 
With the decrease in membership last 
year there comes an increase in the 
death rate of 0.50 per 1,000 members 
and $0.57 per $1,000 insurance. 
Compared with ten years ago the 
death claims have increased $6,500,000 
a year. Of this about $3,500,000 may 
fairly be charged to the increased mem- 
bership, while $3,000,000 of it is due to 
the higher mortality rate the society is 
now experiencing. 
The present death rate $7.16 per $1,- | 
000 is abnormally low and must surely | 
increase, But an increase of only about | 
$1 per $1,000 would wipe out the pres- 
ent margin between assessments and 
death claims. The increase is bound in 
time to be much greater, hence it 
follows that the Modern Woodmen must 
readjust its rates on a much higher 
basis, or tncrease the number of its 


assessments, or break down under the | 
weight of 
Observer. 


its obligations.—Insurance 


CAN’T RECOVER ON STOCK NOTES. 





Receivers for Rome Insurance Co. 
Make Report on Condition—Will 
Contest Receivership. 





The receivers for the Rome Insur- 
ance Co. have filed a report setting 
forth the progress of their work up to 
May 31. The report states that an ac- 
curate report on the assets and liabili- 
ties of the Company is impossible un- 
less they are empowered to wind up its 
affairs. ; 

The receivers have tried to recover 
on the numerous notes held in payment 
of stock and they believe that little will 
be recovered on these as they will un- 
doubtedly be contested on the ground 
of fraud. They ask authority to com- 
promise on these cases. The receivers 
hold notes receivable to the amount of 
$27,405; instalment notes, $380.25; un- 
paid subscriptions, $742,366.67, and in- 
come certificates of the Cherokee Life 
Insurance Company of $475,000 which, 
under a recent order of the court, will 
be exchanged for stock in the reorgan- 
ized Cherokee Life. 





California Prohibits “Estimates.” 

Estimates of future dividends on life 
insurance contracts “in excess of the 
dividends paid upon similar policies as 
shown by the past experience of the 
company” are prohibited by an amend- 
ment to the anti-rebate law enacted by 
the California Legislature during its 
recent session. 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
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GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








LIFE 


ACCIDENT 


HEALTH 





Ss Throughout Pennsylvania RA 


District Agents Wanted 


Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 








THE LAW OF SUCCESS 





There are 


field. 
Company and its agency force. 


loyalty to the Company. 


five requisites to successful life underwriting: 
with a good reputation, expert agents, first-class policies, prompt and efficient 
service, and the spirit and practice of co-operation between Home Office and 


A good company 


These requisites enter to a marked degree into the life underwriting of this 
The result is the splendid growth of our busi- 
ness in the last few years, and the contentment of our agents and their intense 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








“A LIFE PENSION FOR YOU” 





A new 


L. G. FOUSE, President 





appeals to self-interest. 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Gompany 


idea in life insurance that 


Best seller in 


PHILADELPHIA 








6 





THE EASTERN UNDERWRITER 





June 13, 1913, 








COMMENCEMENT AND AFTER 


There are Many Financial Obligations 
That the Young Man Can Repay 
Only by Insurance. 


In this, the season which marks the 
close of school life for a great army 
of young men, there is a special ad- 
vantage in having in mind the peculiar 
status of the young man graduate in re- 
respect to his obligations to his family 
and to others. Almost invariably he is 
under financial obligations to others, 
obligations which he can repay with 
certainty only by means of life insur- 
ance. A writer in a recent number of 
the Prudential Record says: 

Within a very short time scores of 
thousands of youths and young men 
will bid farewell to school-life. Thus 
far they have been, for the most part, 
cared for by others. Hereafter they 
will have to provide for themselves and 
in many instances for others. For the 
education of some, fathers have toiled 
and sacrificed; mathers have stitched 
and trimmed and “gone short” of nec- 
essaries; sisters have taken positions to 
help out so that “brother might gradu- 
ate.’ From out the universities and 
colleges thousands of splendid fellows 
will be ready for the junior places in 
the professions. To prepare them, 
father has had to wear the old over- 
coat until it is faded and shabby, and 
mother has turned the old dress as 
many ways as there are points to the 
compass, and sister has denied herself 
socially until it has hurt. From the 
high schvol thousands will come forth 
to labor, disappointed because they 
cannot go to college, and a still greater 
multitude must bid adieu to teachers 
and classroom as they graduate from 
the grammar-school. They will now 
realize that “life is real, life is earnest.” 
What an aggregation of splendidly 
equipped young manhood they make! 
What ambition! What hope! What 
expectation! What courage! What 
faith! What a magnificent army of 
trained. brains, hands and feet the 
schools of this country produce every 
vear! Bring them together in one 
body and, spiritually, mentally and 
physically, the world could not answer 
a challenge to produce a duplicate! 

Brother Insurance-Man, this is your 
opportunity to do good to others and 
yourself. The father, the mother, and 
the sister who sacrificed to put their 
boys through school are entitled to 
some consideration. He ought to se- 
cure them by a policy on an Endow- 
ment or Monthly Income plan, so that 
in the event of his death his policy 
will discharge the financial obligation 
and in the event of his survival of the 
Endowment period the proceeds may 
be handed over to lighten the burden 
of multiplied years. This argument 
should appeal to every young man 
whose heart is in the right place. 

Again, he may not be under obliga- 


tion to others. This prodigal world, 

th its luxuriant enticements to live 
the “come-day-go-day-God-send-Sun- 
day life,” spreads itself to catch the 


last dollar from the young man’s 
pocket. Get after him and teach him 
the habit of forehanded thrift. Do just 
that and you will confer on him far 
more than the insurance protection. He 
may not recognize all you have done 
right away, but in years to come he 
will recall “the man who first started 
me saving.” 

Let me suggest a few arguments to 
use, according to the business or posi- 
tion your prospect expects to occupy: 

The man who is going to practice 
medicine is not likely to be over- 
burdened with patients. He may need 
credit, and a policy of life insurance 
will not hurt him in the eyes of a 
banker or tradesman. 

if he is going into business on his 
own account there is the great argu- 


ment for protecting his capital and the 
fact that his paper offered to a banker 
will be strongly fortified by life insur- 
ance in force. 

To enter into a partnership without 
life insurance is too great a risk for 
any man to take, as the partner with 
the technical knowledge of the business 
may die, or in the event of death of 
a partner the creditors may become un- 
easy and withdraw further credit, or 
the heirs of the deceased partner may 
wish to withdraw or to substitute some 
one not satisfactory to the surviving 
members of the firm. {fn addition to 
these arguments the life insurance is a 
material asset, increasing in value each 
year, and often “a present help in time 
of trouble.” 

If he is to work for a salary, life 
insurance is the quickest way to capit- 
alize a few dollars. He knows what 
his income will be, and the early habit 
of meeting a_ self-imposed obligation 
will teach him to live within his means. 
While the salaried man, is in a measure, 
financially shielded, he is not brought 
in contact with opportunities for quick 
or large paying investments. 

The youth and young man who leaves 
school in June is worth your attention. 





SUE COLUMBUS SECURITIES CO. 


Stockholders Bring Action Against 
Aetna Trust & Savings Claiming Ir- 
regularities in Transactions. 


A number of stockholders of the 
Columbus Securities Co. have brought 
suit against the Aetna Trust & Savings 
Co. to recover money alleged to belong 
to the securities company. It is claim- 
ed that O. R. Farrar former president 
of the securities concern made false 
and fraudulent statements to them as 
to the financial condition of the securi- 
ties company, and that they bought 
stock giving their negotiable notes. 
Their subscriptions they claim contain- 
ed provisions for the financing of the 
American Standard Life Assurance 
Co, and that instead the company was 
liquidated the Columbus _ Securities 
using the proceeds of the discounted 
notes, it is claimed, to purchase the 
stock of the Anchor Life which later 
passed to the Aetna Trust & Savings 
Co. 


The complaint charges $200,000 
worth of stock was sold under the 
“syndicate agreement.” The complain- 


ing stockholders say that they have 
never received any of the stock of the 
Columbus Securities Co. and that such 
stock is worthless. They say the 
$200,000 worth of notes given to the 
Columbus Securities Co., excepting the 
$72,000 worth of the plaintiffs’ notes, 
are in the possession of the Aetna 
Trust and Savings Co. They ask a 
judgment for $50,000 and that the 
money in the possession of the trust 
company be declared a trust fund for 
the benefit of the plaintiffs and the 
persons for whom they sue, the same 
to be applied on the liability on the 
notes given bv the plaintiffs. 

A meeting of creditors of the Colum- 
bus Securities Company will be held 
at Camden on June 20, 

Winfield Miller, president of the 
Aetna company, has made the follow- 
ing statement: . 

“Tt is stated that the Columbus Se- 
cvrities Co., used the proceeds of the 
discount of various notes to purchase 
the Anchor Life stock. This stock was 
subiect to a $72,000 debt at the Indiana 
National Bank. The Aetna Trust & 
Saving Co., at the request of the Col- 
umbus Securities Co., took over this 
$72,000 debt and this stock as collater- 
al. Afterward the Aetna Trust sold 
the stock for $125,000, leaving a sur- 
plus above the $72.000 note. It is this 
surplus which is in controversy, and 
the note makers whose notes were dis- 
counted are claiming that it equitably 
belongs to them. On the other hand 


the Columbus Securities Co., claims it, 
and the court will have to determine 





COFFIN ADDRESSES LIFE MEN. 





Delivers Interesting Talk Before Indiana 
Association on “Life Insurance as 
a Profession.” 


Charles F. Coffin, vice-president ofthe 
State Life Insurance Co. of Indianap- 
clis, delivered an interesting and in 
structive address before the Indiana 
Association of Life Underwriters last 
week in which he discussed “Life In- 
surance as a Profession.” 

“A profession,” said Mr. Coffin, “re- 
quires some _ special learning and 
special knowledge. A thing sorely 
needed is a course in applied psychol- 
ogy because the value of psychology 
to a business man is almost equal to 
knowledge of law. Every successful 
underwriter must thoroughly under- 
stand the fundamental as well as the 
theoretical application of the contract 
forms he handles and know how each 
is adapted to certain business and 
financial conditions of the applicant. 
A man should not always be permitted 
to take what he fancies he wants. The 
agent should sell him what he needs 
It is the business of the life insurance 
agent to serve the policyholder, that 
should be the thought uppermost in 
his mind. 

“A knowledge of the true theory of 
insurance is what the agent must first 
learn. Life insurance is not simply a 
business, but has its ideas rooted in 
the brotherhood of-man and not in 
business. It has the idea of bearing 
the other one’s burdens.” 

Mr. Coffin said that although agents 
sold most of their insurance on the 
statement that it was an investment 
that the time had come, and had even 
passed, when that statement must be 
repudiated. “Life insurance is not an 
investment, it has some investment 





features, but is not an investment,” 
Mr. Coffin declared emphatically. “Tt 
must be paid for. We have forgotten | 
the idea that life insurance is philan-| 
thropic, that some men pay in pre- 
miums for many years to help the or- 
phans and widows of other men. Even | 
if we have not always made ends meet 
let us remember that we are in an up-| 
lifting business to mankind.” 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000, 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’el Chron.” 1-25-1 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Acts. 
256 Broadway, New York, N. Y, 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory. 
will be submitted. 


W. S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 














where it belongs.” 


Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - 





SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


isin Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

[he Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE , 2 DEXTER, 2d Vice-President 





- New York, N. Y. 
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AMERICAN INSTITUTE MBB? 


ACTUARIAL SOCIETY’S PROGRESS. 








Rapidly Extending its Field of Useful- 
ness—Interesting Two-Day Sessions 
oO. J. Arnold President. 





The American Institute of Actuaries 
held its fourth annual meeting at the 
Hotel La Salle, Chicago, June 2 and 
9» with a large attendance and a very 
interesting and profitable program. The 
following officers were elected: 


President, O. J. Arnold, secretary 
and actuary Illinois Life (re-elected). 
Vice-president, R. M. Webb, actuary 


Kansas City Life. 

Secretary, J. C. Seitz? secretary 
Security Life of America, Chicago. 
‘easurer, D. F. Campbell, professor 
ithematics Armor Institute (re- 
elected) 
ibrarian, E. R. Carter, actuary 
ional Life, U. S. A., Chicago (re- 
elected). 

Two members were elected to the 
poard of governors to serve for the 
term of three years. Professor 

Reitz of the University of 
is and Actuary L. A. Anderson of 
Madison, Wis. 

new members elected at this 
meeting were: Lawrence M. Cathles, 
Southwestern Life of Dallas; R. C. Bur- 
ton, New World Life of Spokane; P. 
VY. Montgomery of Texas; William Na- 
pier, Scranton Life; Harris E. Vine- 


usual 


berg, Chicago. 

The reports presented showed that 
the Institute has considerably enlarged 
its field of activities and extended its 
usefulness in many directions. The 
library has grown greatly in the num- 


ber and value of the books listed, there 
being now over 1,500 volumes on its 
shelves. These are available for cir- 
culation among the members. Librarian 
BE. R, Carter, actuary of the National 
Life, U. S. A., was complimented on 
the results of his devotion to this work. 

Among the subjects on the program 
that came in for interesting discussion 
wert “Joint Life Calculation” by J. 
Howard Nitchie; “The Mathematical 
Theory of Risk” by H. L. Reitz; “Cal- 
culation of Special Temporary Benefits” 
by Robert Montague Webb; “Net Single 
Premiums for Temporary Insurance of 
$1,000, Two Lives, Hunters Makeham- 
ized American Mortality and 31% Per- 
Cent.” by Edwin Richmond Carter. 

A discussion was held on the papers 
read at the meeting last year as follows: 
“Reserve Values of Reversionary 
Annuities,” by E. W. Hyde. Written 
discussion by V. M. Kime and R. M. 
Webb. “New Commutation Column for 
Total Disability Benefits Computed 
From the American Maccabees Table 
and 3 Per Cent, Interest,” by Lucius 
McAdam. Written discussion by H. W. 
juttolph, H. L. Reitz and E. W. Hyde. 
“Practical Treatment of Sub-standard 
Risks, With Tables on a Modified 
(Illinois) 31% Per Cent. Basis,” by R. 
M. Webb. Written discussion by C. 
0. Dunlop. “The Gain and Loss Ex- 
hibit,” by J. C. Seitz. Written discus- 
sion by T. W. Appleby, Wm. A. Fricke, 
J. W. Glover and H. P. Orr. 

The matter of maximum expense for 
new companies came in for thorough 
discussion but no adequate formula to 


suit all conditions has been prepared 
so the question went over without defi- 
nite action. A discussion of the sub- 


ject of rewriting vs. reinstatement 
showed that the latter policy was gen- 
erally favored and commissions should 
not be paid except as renewal com- 
missions to agents on policies written. 





CANNOT TAX SURRENDER VALUE. 





(Continued from Page 2.) 


the status of being insured. It may 
well be said that it is the giving up of 
these rights which constitutes the con- 
sideration for the payment by the com- 
pany of the cash surrender value. At 
any rate, these are valuable rights 
Which must be given up before there is 


any surrender value in existence which 


could be taxed as a credit. 

“While the policy continues in force, 
the holder has a right to elect between 
two inconsistent benefits of the con- 
tract, namely: first to continue his in- 
surance contract, preserving the rights 
of himself and his beneficiary—second, 
to abandon all such rights, changing his 
status of an insured person to that of 


PRES. SILLS LONG TOUR NEAR END 


Guest of North Dakota Association To- | 


President Neil D. Sills of the National 
Association of 
drawing near the end of his long tour 


of 















morrow—Attends Insurance Con- 
gress of Pacific Northwest. | 





Life Underwriters is 


the life underwriters associations of 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 





a creditor, and claim his salvage. 
“Your inquiry, therefore, is answered 


in the negative. 
Yours very truly, 
(Signed) 


William J. Stevenson, 


Assistant Attorney General.” 





POSTAL’S DIVIDEND FALLACIES. 





the country, being scheduled to visit 
the North Dakota Association to-mor- 
row when a special meeting will be 
held to greet him. From Fargo, he goes 
to Knoxville, Tenn. and closes the trip 
July 2. 

Pres. Sills was the guest of the In- 
surance Congress of the Pacific North- 
west last Monday and Tuesday at its 
first annual gathering held in Seattle. 


| MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 


“its Leaders’ Convention in August. 


(Continued from page 3.) 

“We now show the net cost of 2v- 
payment life and 20-year endowment 
policies in the two companies, for the 
sake of space leaving out the gross 
premium and dividend figures: 

TWENTY-PAYMENT LIFE. 


2d Year 3d Year 

Postal Union Postal Union 
Age Life Central Life Central 
25 ...$24.51 $24.55 $24.42 $23.91) 
30 ... 26.80 26.89 26.70 26.16 | 
35 ... 29.63 29.72 29.52 28.91 
40 ... 33.18 33.20 33.05 32.26 | 
& ... BD 37.56 37.64 36.46 | 
50 ... 43.94 43.19 43.77 41.74 
55 ... 52.35 50.29 52.15 48.62 
60 ... 64.20 60.05 63.97 57.95 

TWENTY-YEAR ENDOWMENT. 

25 ...$41.03 $42.95 $40.84 $41.80 
30 ... 41.51 43.29 41.32 42.10 
So... 4B 43.82 42.10 42.6% 
40 ... 43.51 44.77 43.32 43.52 | 
45 ... 45.67 46.46 45.48 45.12 | 
50 ... 49.40 49.37 49.20 47.86 | 
55 ... 55.67 54.21 55.45 52.46 
69 65.83 62.07 65.59 59.93 


“The net cost of all 20-payment pol- 
icies is lower in the Union Central ex- 
cept for the second year policies for 
ages 40 and under and on these the 
difference is only a few cents, while on 
the third year policies the difference in 
favor of the Union Central is from 51 
cents for age 25 to $6.02 for age 60. 

“For the 20-year endowment the net 
cost the second year is lower in the 
Postal Life for ages 45 and under, the 
difference ranging from 79 cents to 
$1.92. For older ages the second year 
cost is lower in the Union Central by 
3 cents for age 50, increasing to $3.76 
for age 60. The cost in the third year 
is 20 to 96 cents lower in the Postal 
Life for ages 40 and under and 36 


cents to $5.66 higher for the older ages. | 


“When the figures for the fourth 
year cost in the Postal Life are avail- 
able a year hence, there can be little 
doubt that for all ages the cost will be 
lower in the Union Central. The same 


may be said as to many other compa-,| 


nies with whom the Postal Life may 
be brought into comparison. 

“Much has been made of the Postal’s 
Life guarantee of 9% per cent. per an- 


num based on savings in agents’ com-| 


missions and other expense. It is 
rather a poor thing to boast of in view 
of the fact that participating compa- 
nies are paying dividends of fifteen to 
thirty per cent. a year and even more 
where policies have run a few years, 
while the non-par. companies will give 
a guarantee, backed by more substan- 
tial resources than those of the Postal 
Life in the shape of gross premiunis 
fifteen to twenty-five per cent. lower 
than those of that company.” 





General Agent for Equitable of la. 

Benjamin M. Blose an experienced 
life underwriter, has been given the 
general agency of the Equitable Life 
of Iowa, for Westmoreland, Somerset, 
Cambria and Indiana counties, Pa. 





Fidelity Mutual Convention. 
The Fidelity Mutual Life will hold 
All 
applications must be in by July 31 to 
count. A large increase in business is 
expected from the Contest. 


W 


present and spoke on the advertising 


ca 


tional Association has under way. 


. M. Horner of Minneapolis was also 


mpaign of education which the Na- 











Assets Jan. 1,1913..... $61,418,397.99 
j ; Liabilities............... 67,329,587.56 
MEN WHO CAN } | re ee 4,088,810.43 


DO THE WORK 


are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

those who can produce applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Frep E. Ricwarps, President 
Address ALBERT F. AWDE, Supt., 


396 Congress Street, Portland, Maine 





under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 

















The Southern States 


= 





Desirable Territory for Men of Character and Ability. 


WILMER L. MOORE, 


Life Insurance 


Company 
ATLANTA, GEORGIA 


President 











National 


Of the 


President 





attractive issued. 


The Emblem of Sound Insurance 


ALBERT M. JOHNSON 


THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 


Honorable and industrious men with or without expertenge ip id fe 
Insurance are solicited as Field Representatives for y 
There are fe#¥ companies as substantial and none wip moe ir- 
able contracts for the rightmen. Our policy ontra are the Most 


Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND 


FOUNDED 


Life Insurance Company 


United States of America 


1868 


Home off ©: 
National Life Bl :.. Chicago 


STRONGEST COMPANY 














PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLE 


Cc. H. ELLIS, President 

Has just completed a most successful business year. 

shows a phenomenal record achieved in the Insurance World. 

The Pan-American Life Insurance Company has a 

few openings for ambitious, energetic, live 
For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


Statement as of January Ist. 


ability. 


ANS, LA. 


Its first nine months’ work 
Send for our Financial 


Life Insurance Men of character and 























GUARANTEE LIFE 


HOUSTON, 


Insurance in Force (Paid for basis) - $16,035,731 


Business Written During 


Houston’s Oldest, Largest and Most Successful Life Insurance Company 
Success Merits Confidence---That’s All ! 


INSURANCE CO. 


TEXAS 


1912- $6,539,980 
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HINTS TO BUSINESS GETTERS 





When a prospect delays or 


Plan of is undecided as to whether 
Separate he wants $5,000 or $10,000 
Policies or $15,000 or $20,000 as the 


case may be, there is a 
considerable element of danger in the 
mere fact of the delay and it may re- 
sult in the agent losing the entire busi- 
ness by the man changing his mind on 
the whole question or by some more 
pressing happening. A capital way to 
avoid this difficulty, is to issue two 
polices for the amounts pending the 
decision, which is pretty sure to be 
agreed to. This point is dwelt on by 
the Northwestern Mutual Life in its 
paper ‘‘Field Notes” as follows: 

The making of decisions is the 
hardest kind of labor the mind per- 
forms. In writing an application for 
insurance it becomes necessary for 
the applicant to formulate several 
_other decisions after determining to 
insure. He must not only decide upon 
the plan but the amount he will take. 
Frequently he finds himself undecided 
as to the amount. If the negotiations 
are delayed pending a final decision of 
this point something is liable to hap- 
pen which will destroy the intention 
to insure and the agent’s previous 
work be brought to nothing. It some- 
times happens in such cases that the 
applicant who is sure he wants $10,000 
and possibly $20,000 will sign the ap- 
plication for two tens pending final 
decision. The Company is willing in 
such cases to write both policies rec- 
ognizing that the second policy in 
hand will materially assist the appli- 
cant toward a decision to take the 
entire amount contemplated. There 
are, however, some cases where appli- 
cant’s notion of taking the larger 
amount is not strong enough to sup- 
port a request in his application for 
the issue of both policies, although if 
the second policy can be actually 
placed in his hands there is good rea- 
son to believe he will accept its de- 
livery. In such cases the Company has 
been willing to write the additional 
policy upon request of the agent by 
separate letter, giving satisfactory rea- 
sons for his belief that the policy will 
be delivered. During 1912, additional 
insurance for $2,507,300 was issued in 
this way, of which $1,318,900, or 53 
per cent.; was returned “Not Taken.” 
This seems a rather large proportion 
of failures and suggests the presence 
in the total of cases where the agent 
asked for the additional policies with- 
out very good reasons. It would be 
difficult to fiud an example of labor 
more useless than the preparation of 
additional plicies in cases where 
there is no prospect whatever of de- 
livery. Such issues are unjustifiable. 
The Company will not knowingly write 
additional policies in such cases and 


the continuance of its present prac- 
tice of issuing extra policies on the 
agent’s request will depend upon the 
exercise of discretion in asking for 
additional policies. 
- * s P 
‘“ “A manufacturing concern, 
What or anything like it, is 
are you nowadays called a ‘plant.’ 
Worth? “The object of the owner 


of the plant is to have it 


produce more _ blossoms. The other 
name for this kind of blossom is di- 
vidend. So the manufacturer judges of 


the value of his plant in terms of divi- 
dends. The more blossoms he can pluck 
and the bigger they are the more care, 
fertilization, pruning and so on does 
the plant receive. 

“Any man or woman with an earn- 
ing capacity may profitably set up as a 
dividend-producing organization or 
plant. 

“An earner of $500 per year is re- 


ceiving this sum, let us suppose, be- 
cause he earns it. His earning it de- 
pends upon skill, knowledge and 


capacity. If he is content to consider 
5 per cent. as a good return on the 
working of his plant, then his skill, 
knowledge and capacity are worth to 


him $10,000, for it requires that amount 
to produce $500 at 5 per cent. 

“The object of every working man 
should be, then, to increase his stock 
in trade—that is to say, he should 
augment and improve his skill for 
better work, his knowledge for wider 
outlook, his capacity to do more when 
called upon. 

“When a man earning $500 per an- 
num thus attempts to improve his 
plant, his salary will go up, and for 
every one hundred dollars of advance 
his capitalization has increased $2,000, 
for that is the invested sum that pro- 
duces $100 per annum, 

“It pays to improve the plant, 
whether it be under a building or un- 
der a derby hat.” 

The foregoing editorial is from the 
Philadelphia Evening Telegraph. If 
you owned a factory which was your 
capitalized investment, wouldn’t you 
protect yourself against possible loss 
by fire through fire insurance? 

How much more important, then, is 
it that your family should be proteci- 


ed against the loss by death of its 
“capitalized investment’ represented 
by your earning ability —Mutual 


Benefit Pelican. 
iad + * 


“Do not criticise too harsh- 


TheMan ly the man who drops his 
Who life insurance for the rea- 
Lapses. son that, with his limited 


income, he is ‘unable to 
pay the premiums,’” says Mutual Inter- 
ests. “His income is only—say $1,000 
a year, and he has a wife and two or 
three babies to provide for. In the 
event of his death, his policy would pro- 
vide his family with an income of $350 
a year for a period of twenty years 
certain, and if his beneficiary should 
still be living at the end of that period, 
the income would be continued during 
her remaining lifetime; but his policy 
is costing him about $100 a year, after 
deducting the dividends from the pre- 
mium. With a wife and_ several 
children to support, $100 a year makes 
a pretty big hole in an income of $1,- 
000. Of course he ‘can’t afford it.’ 

“Then what is the widow to do in 
the event of his death? How is she 
to feed and clothe and educate those 
children of his with no income at all? 
If it is hard for the little family to 
get along now on $1,000 a year, how 
are the widow and children to live on 
nothing a year? 

“To be sure, there be something. The 
woman whom he promised to love and 
cherish may find work in an office at— 
perhaps $10 a week. If not, she may 
secure a position as a ‘saleslady’ at 
possibly $8; or she may earn—say $5 
a week as a ‘wash-lady.’ ” 

* * a 


H. W. Erickson, agent for 


Applies The Prudential at Hights- 
in all town, N. J., makes the 
Cases very interesting and im- 

portaat point that he ap- 


plies the monthly income policy regard- 


less of financial considerations, or 
rather makes it fit all circumstances. 
He says: 


“T have made a study of this plan 
of life insurance and am convinced 
that it may be applied under all cir- 
cumstances, no matter what the 
financial conditions are. It has no 
equal when thoroughly considered. It 
in no way deprives the insured of any 
of the many advantages of the other 
plans of insurance, and simply adds 
an advantage that the other plans do 
not contain, and it leaves the estate 
in the hands of most competent 
guardians. Why should not this be the 
right thing to do? It applies to the 
widow or dependent children, who may 
never have had the experience of car- 
ing for an estate, anu it applies, as 
an endowment, paid monthly, to 
persous who wish to be released from 
business care. 

“We all appreciate the great good our 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, 
all its records are in excellent shape. 

‘The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


and 








Uf interested, take 
the matter up with 





STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


Head Office 
Rome, Georgia 











government is doing in giving to our 
veterans their monthly pensions, as | 
well as the help rendered by many | 
large corporations in giving their em- | 
ployes similar pensions after a certain | 


number of years of service. If you 
were to put this question to those 
who are so_ benefited: ‘Would you 


have considered it better if you had 
received a certain sum in _ one 
amount?’ the reply would most likely 
be, ‘Give me the income every time.’ 

“I recently placed an income policy 
upon the life of a leading physician, 
who was very successful in his prac- 
tice and in his investments, to be paid 


to his wife if she survived him. He 
says that if he were to die and his 
other investments fail, his wife will 


receive $50 a month, and, so he says, 
‘! feel free to enjoy a little more of | 


my present income myself.’” 
~ = “ 
F. L. Wright of Scottsbluff, 
How he Neb., representing the 
was Northwestern Mutual Life, 
Landed made the following good 


point at a recent meeting: 
“Occasionally it is necessary to hit 
a man right where he lives. I talked 
insurance a while ago to a man who 
told me he was religious. Now I was 
raised on the scriptures, where we had 
graham gems and a long chapter of 
the bible for breakfast. But I found 
he was not religious, and I said I am 
going down to write that man or spoil 
him. There was no argument that I 
made that seemed to appeal to him. 
He was a good listener; he sat there 


and looked as harmless as skimmed 
milk; he listened and did not talk 
back, but I could not affect’ him. 





Finally, however, I found an argument 


that I thought appealed to him, and 1| 


was naturally rather keen, 
derstand; I was working as fast as 
I could, A woman from the Salvation 
Army happened to come in to solicit 
contributions for a home for fallen 
women. I always hate to be inter- 
rupted, but this woman came in and 
asked for a contribution and Ii gave 
her a dollar. But my friend gave her 
nothing, although he was a well to do 
man. After she left he said, thinking 
he had a chance to avoid the issue: 


you un-| 


| 
| 
| 
| 
| 


‘This insurance game must be an awful | 


his money 
I had a clue, 


can give 


Then 


graft if a 
away like 


man 
that. 


and I said to him, ‘Do you know what | 


I thought when 
that woman?’ 

tell you. I 
surance because he was too stingy to 
do it.’ He is still paying 
on the policy I wrote on his life. 


‘No.’ I said, 


, 








KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

—-Each Week-— —-——— 

Subscription $3 Per Annum 





I paid that dollar to | 
‘I will | 
paid some rascal’s life in- | 


premiums | 


| 
| 





The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





_ Ahistory of conservative and Econom- 
ical Management for more than Forty 
Years; Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. 


Separate Territories to Agents 


LONG CONTRACTS— FAIR TERMS 














Join the 
Money Makers 





JAS. A. STEPHENSON 


PRESIDENT 
DALLAS, TEXAS 














North American 
Life Insurance Co. 


General Agents and District Man- 
agers now considered for choice Terri- 
tory in Pennsylvania and other States. 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 
that DO SELL. 


We Are The Agent’s Company 


HOW? WHY? Write, or 
Call and See 


G. M. NETTLESHIP, 
Manager of Agencies, 
1333-7 Real Estate Trust Blidz., 

Philadelphia, Pa. 
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SOME CLINCHING ARGUMENTS. 





Showing How. a Little Demonstration 
Will Save a Great Loss and 
Also Lapses. 





The advantage of a clear demonstra- 
tion of just what is meant and what is 
lost by lapses is shown in an experi- 
ence of John R. Phillips, an agent of 
the Metropolitan Life in Montreal. Mr. 
Roberts says: 

Lapses, like war, may generally be 
averted by diplomacy. 

On writing business, always get the 
consent of the head of the family. This 
may mean night work, but the business 
thus secured will stay on the books. Sit 
at the table with the members of the 
family and spread out Metropolitan 
literature. Give them an idea of the 
importance of insuring and the advan- 
tages they gain. Use the word “con- 
tract” as well as policy. 

When the business is written have a 
care for weak premium payers; the 
strong can take care of themselves. 
With a married couple, one of them is 
sometimes more in favor of insurance 
than the other. Interview the waver- 
ing one, informing him or her of claims 
paid, of the security in a Metropolitan 
contract and other good features -of in- 
surance. Make a list every week of 
business you consider shaky, and give 
these people your undivided attention 
until the business is safe and sound. 
You will find as the weeks pass that 
your list will grow shorter. 

If people talk about lapsing, make 
them feel how much they are likely to 
lose. Especially let the head of the 
family realize how lapsing strips the 
home of protection. Intimate to the 
father and mother that the Superintend- 
ent is interested in them and the Com- 
pany has their welfare at heart. Then 
enumerate the several contracts, upon 
the different members of the family, 
giving the particulars, so: 


Age Cents. Dollars 

Mabel .scvscsex 2 5 195 
Charlie .scccova S 5 180 
ae 7 5 165 
Mother: ssceseee 27 5 86 
ae 30 15 237 
35 863 


—$63 against 35 cents; or otherwise, 
whatever the facts may be. Now we 
come to the clinching point; Contracts 
for $863 (give the actual figures in 
the case), representing that much pro- 
tection in cash, may be lost to the 
family for the sake of a few cents a 
week. 





WAY TO HANDLE LAPSES. 





Good Deal of Tact Needed—Agent not 
his Superior Best one to Bring 
About Reinstatement. 





The man who can do more than any 
one else to prevent lapses is the 
agent, says J. J. Toohey, manager for 
the Colonial Life at Mt. Vernon, N. Y. 
He is the first one to know when a 
lapse is threatened and should be the 
first one to apply the preventive 
remedies. 

It is a mistake for an agent to be- 
lieve that a manager or an assistant 
manager saves a lapse solely on ac- 
count of his official position. The 
reason why many policyholders often 
pay the assistant who goes at the 
eleventh hour, is because he gains 
their confidence and presents to them 
some new and convincing argument. 

There are so many strong talking 
points to be used against cancella- 
tion. ‘There is such an opportunity 
for tact. The surest way to reach 
policyholders is to show them that 
you are working for their interests. 
Explain to them that you have made 
your visit solely in their behalf, be- 


PROPER TREATMENT OF AGENTS. 





Much Depends on the Superintendent 
and Assistant in Developing 
Best in Staff. 





“Any man can be,” says George T. 
Hanes, superintendent for the Life In- 
surance Co. of Virginia, at Atlanta, 
Ga., “ruined by improper training, and 
right here the assistant becomes a 
large factor in increase making. You 
can prepare and mix what would 
make a beautiful and delicious dish, 
but it can be ruined in cooking. The 
increase of a district depends largely 
on its superintendent. 

“it he tries to run rough shod over 
his men he will find his increase will 
be small, if not in red. On the other 
hand, if he is kind to them they will 
love him and work for him. ‘You can 
catch more flies with molasses than 
you can with vinegar.’ Above all, be 
just, at least try to ‘do unto others 
as you would have them do unto you.’ 

“Praise the man on top, but help 

the fellow that’s down, provided he 
deserves help. Do not have any fa- 
vorite. 
and require all to do the right thing 
at all times. See that the rules of the 
Company, and those of your own, are 
obeyed. That’s what they are made 
for. Have no rule for some; make it 
apply to all. 
: “Great care should be used in select- 
ing an agent for promotion. The 
Superintendent should never let his 
personal feelings warp his judgment. 
Any Man won’t make an agent; any 
agent won’t make an assistant. Some 
agents will make good assistants. If 
you think a certain agent would make 
a good assistant, recommend him. If 
you think a good assistant would 
make a good superintendent, recom- 
mend him. Do not let any personal 
feeling keep either from being ad- 
vanced. 

“In conclusion, let me suggest to my 
brother superintendents that they run 
their district just as they would if 
they owned it. The officials would 
not be worried so much with unrea- 
sonable requests and suggestions for 
his district. I believe in keeping them 
posted on important matters, but do 
not believe in telling them all your 
troubles. 

“If you are always writing about 
your troubles, you will soon be talk- 
ing them, and when you begin that, 
look out for red figures in the net 
increase column. Red figures will 
crop into this column sometimes in 
spite of all you can do, but if you 
have high class men that walk should- 
er to shoulder with you, the red 
figures will not.appear often, and when 
they do they will be small. All the 
increase made in every district is cred- 
ited to the agent. All the decrease is 
charged to the agent. Secure highclass 
men for agents and your district will 
make increase.” 


cause you did not wish to see them 
suffer a loss. 

It is a mistake to bluntly tell a 
policyholder that the business is 
getting in arrears and must soon be 
lapsed. It is far better to show a 
policyholder that you are interested 
in his good. If members have met 
with misfortunte, sympathize with 
them and then try to tactfully urge a 
small payment. Follow this up by 
another early visit and in a short time 
the arrears are wiped off, and the 
lapse is saved. 

Good manners and a congenial dis- 
position tell forcibly in every walk of 
life. A pleasing personality, resource- 
fulness in argument and a genuine de- 
sire to serve the best interests of the 
policyholder all contribute to the solu- 
tion of the great problem. 





See that all are treated right, | 





THE 
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Industry Inteligently Applied. known as heart force. And just here 

is where ul a man loses out. He 

A great many men work as hard as s in the wrong employment. He can- 
it seems possible for them, and yet noi enthuse over his work. He is in 
fail to get results. For such to attain the wrong pla in life and therefore 
greater efficiency and increased indi- takes no pride in his work. He does 
vidual production requires a close not like his position and puts no heart 
study of business conditions and possi- into it. He is the round man in 


bilities. 


dustry intelligently applied will se- If ‘ put a circle inside of 
cure more names on the dotted lines. squal o! square inside of 
Life insurance soliciting cannot be circle, there is contact at onl; 
conducted in a haphazard manner. In- four points So of tl man who 
stances have been known where an is in tl wrong bus ss. The squar 
agent has secured business under con- man must get out of w round he 
ditions which might warrant the term and the round man out of the square 
“lucky,” but they are remote excep- hole. Because! There can be no great 
tions. As a rule, the greatest “luck’” success with« behind 
is on the side of the man who does you. The in employ- 
the most intelligent work. No matter ment and put « it 
how good the plan is, unless there is The sect of business success is to 
a man behind the plan—a_ living, be ri placed and to be enamored 
thinking, feeling, acting man—a man ot work If you will notice, it 
who will push the plan—the plan is is the man who “loses heart” in his 
no good; but a good plan plus this business tl his business. It 
kind of a man is a combination that must be so Littleness cannot stand 
is invincible. in competition with the force of en- 
The man who succeeds in this world thusiasm Along all lines of human 
is the man who puts his whole heart endeavor—commerce, business, what 
into his work. His head also. Ability not—the distinguishing quality of 


to do, skill in 


all these are necessary. But—away 


over and above all these requirements 


is the requirement of enthusiasm— 


Industry is desirable, but in- the square hole, or 


doing, knowing how— 





vice versa. 














force. Whatever you 
your heart. Heart 
Equitable (D. C 


success is heart 
do, do with all 
force is power. 
Notes. 
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A. 


LIFTING THE TAX ON SERVICE. 





Incidents in connection with the 
amendments to the income tax section 
of the tariff bill in its application to 
life insurance and the favorable pros- 
pect of further changes tending to re- 
lieve the business from this tax burden, 
seems to indicate a surprising ignor- 
ance among our legislators concern- 
ing the fundamentals of life insurance 
and the operation of the business at 
the present time. The author of this 
tax section and other prominent mem- 
bers of Congress openly declared that 
they would not agree to the specific 
amendments asked by the life insur- 
ance companies and the policyholders, 
although at other times they declared 
it to be their intention to do nothing 
that would be oppressive in respect 
to either. Yet, when the true situation 
was revealed to them, they readily 
enough saw the injustice and inconsist- 
ency in the application of the tax to life 
insurance as planned, 

This curious situation could arise 
only from a lack of information on the 
subject of life insurance. The sup- 
porters of the tax section were not to 
be easily changed from their position, 
especially, when the change was to be 
favorable to any of the great business 
corporations. 

The agreement to amend the provi- 
sions of the section is in effect an ad- 
mission by the taxing power, that life 
insurance is different from other great 
businesses; different from what it. was 
in earlier stages of its development. It 
is one of the great forces of society, 
a source of sound protection to the 
people and the State. Its prosperity 
is reflected in benefits to the people; 
its burdens are borne by the policy- 
holders. A broader understanding of 
life insurance and a still broader de- 
velopment of life insurance protection, 
would make any tax upon it repugnant, 
as being an obstacle and handicap on 
one of the most beneficial economic 
forces. 





PLATE GLASS ORGANIZATIONS. 





Plate Glass 
and the 


criticisms of the 
Association 


The 
Underwriters’ 


Bureau contained in the report on an 


examination of these two organizations 
by the New York Insurance Depart 
ment, are unfortunate, and especially so 
in that both organizations were, as 
speedily as possible, correcting most of 
those things that came in for adverse 
comment. When the report became 
public, about three months after the ex- 
amination, most of the criticism was 
unwarranted because during that time 
matters had been largely adjusted to 
meet the suggestions of the report. 

At the time of the examination the 
matters criticised by the examiners 
were discussed by Edwin W. De Leon, 
chairman of both the Plate Glass Un- 
derwriters’ Association and the Plate 
Glass Service and Information Bureau. 
In a letter to Superintendent Emmet 
Mr. De Leon explained matters as they 
stood and told of the new efforts to co:- 
rect these conditions. That was in Feb- 
ruary and there has been very satis- 
factory progress in this direction since. 
Both the Association and the Bureau 
are very useful organizations in main- 
taining proper practices in the business 
and in view of the chaotic conditions 
that have obtained in the past in this 
branch of the business, it is not to be 
expected that the organizations that 
are trying to hold all of the companies 





together, will perfect their work at 
once. 
LIFE INSURANCE TRUSTEESHIP. 





Several old claims have recently been 
paid by life insurance companies after 
long and diligent search for unknown 
beneficiaries. It is an interesting side- 
light on the business that the com- 
panies should voluntarily search for 
years to discover the person or persons 
entitled to receive the proceeds of life 
insurance policies. In one such case 
recently, it was more than twenty years 
before the company discovered the sur- 
viving beneficiary. 

This is but one example of the sa- 
credness with which the trusteeship of 
life insurance igs regarded by the officers 
of the companies. These companies 
are largely private corporations but 
they fulfill their obligations with a fi- 
delity not born of compulsion. There 
is no other business that has so much 
to its credit in the way of voluntary 
benefits conferred on its patrons. In 
fact, no other business makes any pre- 
tense of giving more than is bargained 


for. Life insurance, however, under- 
takes an obligation which shall not be 
less than promised and may be and 


usually is greater in benefits than 
anticipated. 

In spite of the harassments and bur- 
dens of taxation and supervision, life 
insurance continues to give increasing 
returng to policyholders. What might 
not be done if these oppressing in- 
fluences were lifted? The magnitude 
of the business is due to the efficiency 
of its development and management; 
the rewards have been modest and even 
meager compared to the earnings of 
effort and capital in other lines. 





Lectures on Fire Insurance. 





For the sixth consecutive year 
William B. Medlicott, of the Atlas of 
London, has been appointed lecturer on 
fire insurance for Harvard University 
for the year 1913-1914. 








SUPREME COURT SUSTAINS HIM. 





Retained in Office After Removal 
Governor—No Further Action 
Pénding Legislation. 


by 





insurance Commissioner Herman L. 
Ekern of Wisconsin, won a complete 


victory in the Wisconsin Supreme 
Court, which held that he was not 
properly removea by Gov. McGovern 
in the recent political controversy 


between them, and it is expected that 
nothing further will be done on the 
matter pending the action of the legis- 
lature on the bill introduced as a di- 
rect result of the differences of the 
two officials, which would make the 
office of insurance commissioner elec- 
tive after January 1914. 

The court reverses the order of 
Judge Stevens of the Circuit Court, 
with directions to enter judgment for 
the plaintiff on the following grounds: 

Under the jurisdictional requisites 
stated, the Supreme Court finds that 
the Governor committed the following 
jurisdictional errors: “1. No sufficient 
notice of the hearing was granted. 
2. The cause assigned for the removal 
was not within the statute. 2. Fair 
opportunity was not afforded Mr. 
Ekern to present his case. 4, The 
evidence produced, in no fair view of 
it, made a case against Mr. Ekern 
within the statute.’’ For these reasons 
the court issues the following man- 
date: “The facts upon which the de- 
cision is grounded as to the Governor's 
jurisdiction to make the order of re- 
moval are undisputed or indisputable. 
Therefore it would be useless delay in 
the administration of justice to re- 
mand this case for any less purpose 
than a speedy termination of the liti- 
gation by judgment of the merits ac- 
cording to the prayer of the com- 
plainant, and as germane thereto that 
at the time of the commencement of 
this action appelant was de jure Com- 
missioner of Insurance.” 





Former President of Sun Life Dead. 





Death claimed Marcus W. Adams, 
the former president of the Sun Life, 
of Kentucky, on Thursday last. Mr. 
Adams represented the Prudential in 
Kentucky for some years, and in 1890 
organized the Sun Life at Louisville, 
becoming its president, and so con- 
tinuing until 1902 when the Company 
reinsured in the Metropolitan, Mr. 
Adams then joining the staff of the 
latter institution. Mr. Adams was 
widely known to the industrial life 
men of the country, among whom he 
had many warm friends. 





Prominent Pittsburgh Agent Dead. 





Death claimed Joseph S. Brown, 
Pittsburgh representative of the Home 
Insurance Company on Friday last. He 
had suffered from uraemic poisoning 
for sometime, and indirectly that was 
the cause of his death. 

Mr. Brown had been in the insurance 
business for many years, and was one 
of the best known agents in western 
Pennsylvania. 





John C. Eustace, vice-president of 
Wilcox, Peck & Hughes, died last week 
after a protracted illness. Mr. Eustace 
was forty-seven years of age. 





Samuel L. Long, secretary and treas- 
urer of the Kansas City Casualty Co. 
has resigned. Mr. Long was formerly 
a fire insurance general agent in Kansas 
City. He has not announced his future 
plans. 





Gardner Van Brunt who was a 
member of the Fire Patrol for more 
than half a century and received three 
medals for length of service, died 
May 18. 





OF PERSONAL INTEREST 











Two men of exceptional ability and 
who have and are performing great 
work for their respective companies, 
and yet who are comparatively unknown 
to the underwriting fraternity at large, 
are E. E. Cole, president of the Na- 
tional Union Fire, of Pittsburgh, and 
Charles H. Coffin, vice-president of the 
German American of New York. 

Mr. Cole has been connected with 
the National Union since its organiza- 
tion, succeeding J. W. Aarott as presi- 
dent upon the latter’s death, and is 
mainly responsible for the rapid and 
solid progress the Company has at- 
tained. 

Mr. Coffin was called from the Texas 
field to the head office of the German 
American, and while continuing to hold 
the modest title of assistant secretary 
and giving credit to his official superiors 
for every move of importance, it 
soon became known in inner circles 
that Mr. Coffin was a power in 
the German American office, and was 
largely responsible for its admirable 
underwriting management. At such 
association gatherings as he does at- 
tend Mr. Coffin is appreciated as a 
clear thinker and logical talker, his 
mind working with wonderful rapidity. 

Both of the men named steadily 
shun ‘the limelight, and the business 
is the poorer because of this character- 
istic on their part. 





There died in London the other day 
a Jawyer who was supposed to know 
about all the family secrets of the 
British aristocracy. He was 78 years 
old, and for many years he had been 
the foremost solicitor in all England 
in matters requiring the highest de- 
gree of discretion and delicacy and 
trust. His clients came from every 
walk of life, including royalty; and he 
was supposed to know everything 
about everybody. Many family skel- 
etons have been kept under cover, 
many society scandals averted, it is 
thought, by his tactful good offices. He 
never betrayed a confidence. 

Sir George Lewis would have made 
an ideal fidelity underwriter. More 
than might be thought, bonding com- 
panies hold witn their principals re- 
lations not unlike those of attorney 
and client. Frequently in running 
down the past of an applicant for 4 


bond, we receive information of a 
highly intimate and confidential na- 
ture. We should no more think of di- 


vulging information so acquired than 
Sir George would have thought of ex- 
posing a family secret imparted to him 
professionally by a confident client.— 
Fidelity and Casualty Bulletin. 





Off for Europe. 





In celebration of his 35th anniver- 
sary in the service of the Fireman’s 
Fund, of San Francisco, Louis Wein- 
mann, secretary of the Company will 
take an extended trip. He plans to go 
to Europe via Montreal, and _ will 
spend some weeks journeying through 
the British Isles and upon the Con- 
tinent. 





Returning Via Canada. 
Charles H. Holland, vice-president and 
general manager of the Royal In- 
demnity, who has been on a visit to 
the Pacific Coast is returning to New 
York city via the Canadian Pacific 
route, 





Vice-President John B. Lunger, cf 
the Equitable Life Assurance Society, 
sailed on Saturday for a two months’ 
tour of Europe. 





Henry W. Eaton, manager of the Liv- 
erpool & London & Globe, sailed last 
week for a three months’ vacation 
abroad. 
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FIRE INSURANCE DEPARTMENT 














BROOKLYN ASKS LOWER RATES 


CLAIM TARIFFS ARE EXCESSIVE. 








Hearing Before New York Insurance 
Department—Exchange has Until 
July 15 for Adjustment. 





A number of complaints have been 
filed with the New York Insurance De- 
partment claiming that fire insurance 
rates in sections of Brooklyn are 
“excessive and discriminatory” and in 
accordance with the law authorizing 
the superintendent to order a correc- 
tion of discriminatory rates, a hearing 
was held last week. The specific thing 
that was complained of was the 50 
per cent. advance made in Brooklyn 
because of the defective and inade- 
quate water supply in 1902. It was 
claimed that the water supply has 
since been materially improved but 
the charge has not been taken off. 

Representatives of the Department 
of Water Supply and the Fire De- 
partment were in attendance at the 
hearing in addition to the other parties 
including Manager Willis O. Robb of 
the New York Fire Insurance Ex- 
change and Chief of the General Haz- 
ards Department, A. G. Patton. 

The complaints on which the hear- 
ing was held were filed with the De- 
partment by a number of associations 
and property owners interested in 
dwellings located in the section of 
Brooklyn north of Coney Island and 
south of the Manhattan Division of the 
Long Island Railroad, commonly des- 
ignated as Flatbush, Bay Ridge, Bath 
Beach, Gravesend, Fort Hamilton, 
Mapleton and Canarsie. The com- 
plaints were directed against the rates 
fixed by the New York Fire Insurance 
Exchange, which in 1902 advanced 
rates 50 per cent. in the above section 
on account of inadequacy of water 
mains, hydrants and fire department 
apparatus and which advance in rates 
has been continuously maintained ever 
since. 

“The New York Fire Insurance Ex- 
change was represented at the hearing 
by Manager Willis O. Robb and Chief 
of the General Hazards Department A. 
G. Patton. The Department of Water 
Supply, Gas and Electricity was pres- 
ent by invitation, being represented by 
Deputy Chief Engineer Brush and 
Assistant Borough Engineer Lobo, and 
the New York fire department, also by 
invitation, was represented by Philip 
P. Farley, Deputy Commissioner for 
Brooklyn and Queens, and by Chief 
Thomas Lally. 

“After a statement was read as to 
the nature of the complaints a discus- 
sion ensued which was productive of 
considerable information relative to 


the condition of the water supply and 
fighting 


the fire facilities in the 
San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by head 





office in Liverpool 





Surplus, he ae ee 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 













U. S. Cash Assets, Dec, 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 


penalized sections. The representa- 
tives of the water department and 
the fire department were in _ posi- 
tion to give first-hand information 
regarding these conditions, and their 
testimony as to the improved situa- 
tion was of valuable assistance to Sup- 
erintendent Emmet, who after the dis- 
cussion was inclined to the belief that 
a readjustment of rates should be made 
in the sections complained of. The 
superintendent, however, issued no 
formal order, with the understanding 
that the exchange would definitely as- 
certain the conditions throughout the 
entire territory and make a proper re- 
adjustment of rates based upon the 
actual conditions found by July 15, 
1912. For the purpose of aiding the 
exchange in ascertaining the actual 
conditions the representatives of the 
water department promised to make 
immediately an extensive series of 
tests as to water supply and pressures 
in the districts complained of. 

“The complaints when originally 
filed with the Insurance Department 


were referred to the Rate Making 
Associations Bureau of that depart- 
ment for investigation and _ report. 


That bureau was represented at the 
hearing by the examiner in charge, 
Samuel Deutschberger, and his assist- 
ant, Edward J. O’Dea. Deputy Super- 
intendent of Insurance James J. Hoey 
was also at the hearing and participat- 
ed in the discussions on the com- 
plaints. Mr. Hoey was chairman of 
the Assembly insurance committee 
which introduced the law which 
brought rate making bodies under the 
supervision of the Department. 





CONGRESS ACTS ON RATING. 





(Continued from page 1.) 

and agreed upon; not unless the 
superintendent of insurance shall first 
have satisfied himself that the assets 
ot said Company are of the reason- 
able value claimed by said company or 
published by it for the purpose of in- 
ducing residents of the District of 
Columbia to enter into contracts with 
said company; nor unless the super- 
intendent of insurance’ shall be fur- 
ther satisfied that any such company so 
applying for license to do business in 
the District of Columbia has not been, 
within three months next before the 
application for said license, a member 
of or party to, either directly or in- 
directly, any union, conference, agree- 
ment, mutual understanding, or board 
by which the rate to be charged for 
its contracts of indemnity is fixed and 
agreed upon, between, or among it 
and any other like company (whether 
operating in the District of Columbia 
or not), constituting the membership 
of any such board, conference, union, 
agreement, or understanding.” 


Liverpool 
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SUGAR RISKS BEING WATCHED 


COMPANIES CANCEL THESE LINES. 
Belief That Sugar Mill Property Will 
Suffer Causes Rush to Get 
Off Properties. 








The certainty that the cut in the 
sugar tariff will stand in the Under- 
wood tariff bill and that free sugar is 
also assured, has caused a rush of the 
fire companies to get off all sugar mill 
properties. There is a general belief 
in the South that the new tariff will 
ultimately make these sugar properties 
valueless and this is reflected in the 
fact that it is next to impossible to get 
insurance now in this industry. 

As indicating how seriously the com- 
panies regard thé situation, the follow- 
ing letter sent out to all local agent3 
of the Security of New Haven, by T. 


A. Manning, general agent in charge 
of the Southwestern Department, is 
cited: 


Gentlemen.—In view of the fact that 
Congress will soon pass a tariff bill af- 
fecting the sugar interests, and the 
statement of Chairman Underwood that 
the production of sugar in the United 
States cannot be carried on under the 
new tariff, we have decided to discon- 
tinue entirely the insurance on sugar 
houses. Furthermore, we believe the 
conditions are so serious that we should 
be relieved of liability at once of ail 
risks of that character on our books 
now. We find we have the following 
policy issued from your agency. 71747 
—Argyle Planting & Manufacturing 
Co.—and ask that you kindly cancel 
and return the same to this office at 
once. If you have not sufficient funds 
in your possession to pay the return 
premiums, we shall be very glad to send 
you a check to cover. 

Please do not delay this matter, as 
we regard it as very serious. I am 
quite sure you will agree with me that 
the interests of the company demand 
such action on our part. 

In this connection it is interesting 
to note that Deputy Fire Marshal 
Marks of Louisiana declared that the 
fire which destroyed the sugar house of 
the Alice B. plantation at Franklin, 
La., was of incendiary origin, but ad- 
vised that the idea of prosecution be 
dropped, owing to the “impossibility 
of obtaining further evidence.” 





Nearly three hundred employes of 
the Home Insurance Company attend- 
ed the annual outing given by their offi- 
cers, at College Point, L. I., on Satur- 
day last. Special prizes for athletic 
events were offered as follows: 

By the president for Individual Bowl- 


ing: Vice-president F. C. Buswell, Half 
Mile Race; Vice-president C. A. Lua- 
lum, Winning Bowling Team; Vice- 
president C. L. Tyner, Relay Race; 











CIMICED 


Over $130,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
G. 


. B. KREMER, ASST. DEPUTY MANAGER 


NEW YORK OFFICE 


Secretary A. M. Burtis, Individual 
Bowling; Assistant-secretary H. J. Fer- 


ris, 100 Yard Dash; Assistant-secre- 
tary H. P. Moore, Medley Race; As- 
sistant-secretary V. P. Wyatt, Indivic- 


ual Bowling; E. G. Snow, Jr., Winning 


Baseball Team; Styles & Cash, Ist 
Prize Individual High Team Score. 
Assistant-secretary Moore won the 


officers’ shooting contest, while Secre- 
tary Burtis secured the honors in 
bowling. 





READY TO REPORT. 





Committee of Seven Prepared to Offer 
Its Conclusions to Suburban Fire 
Insurance Exchange. 





A call for a special meeting of the 
Suburban Fire Insurance Exchange to 
be held on June 18 has been issued. 
The Committee of Seven which has 
been laboring for weeks in an effort to 
formulate a workable plan that will 
prevent the payment of excess com- 
missions in the suburban territory, is 
now ready to make its report. The 
fraternity is on the tip toe of expectancy 
in the matter, managers, general and 
local agenis and brokers, being alike 
interested in learning the recommenda- 
tions of the Committee. 





ENTERING GEORGIA. 





Starkweather and Shepley Companies 
Branch out—Appoint Special 
Agent. 





Admission into Georgia has been se- 
cured by the Rhode Island, National of 
Paris, Phenix of Paris and Union of 
Paris, fire insurance companies, for 
which Starkweather and Shipley, Inc. 
of Providence are general agents in 
this country. To properly safeguard 
the interests of the companies Gordon 
Williams has been appointed as special 
agent for South Carolina and Georgia, 
while John D. Fry, who heretofore has 
traveled South Carolina, will look after 
Virginia and North Carolina. 


In the Field for F. S. James & Co. 





To fill the vacancy caused by the re- 
tirement of W. T. Betts, Fred S. James 
& Company of this city, United States 
managers for the General Fire and the 
Urbaine Fire Insurance companies, have 
appointed J. B. Guthrie special agent 
for Pennsylvania, New Jersey and 
Maryland, with headquarters at Balti- 
more. 

Mr. Guthrie W. T. Betts 
lately resigned to go with the National 
Union of Pittsburgh. 


succeeds 





Southern Manager for Am. Central. 





Charles J. Godfrey has been appoint 


ed sole manager of the southern de 
partment of the American Central of 
St. Louis succeeding Godfrey & Car- 


penter of Atlanta. 
















W. HOYT, DEPUTY MANAGER 


T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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FOR SIGNED APPLICATIONS: 


MEASURE. 





ENACTS ANTI-ARSON 





Pennsylvania Legislature Passes Bill 
Aimed at Firebugs—Similar New 
York Bill Vetoed. 

The Saltus bill now the 
Pennsylvania Legislature at Harrisburg 


before 


compelling signed applications for fire 
insurance policies has aroused the op- 
position of business men and fire under- 
writers all over the state. The osten- 
sible measure is to give 
the authorities a method of checking 
firebugs. A similar bill was killed in 
the New York Legislature last year. 

The biil was reported favorably by 
the House Committee Tuesday. 

The business men complain that such 
a measure would not in any manner 
check incendiarism, while it would put 
honest business, especially large lines, 
in a straight jacket and subject large 
operations involving large stocks of 
goods in transit to delay in getting 
coverage. This would not only expose 
the stuff to loss from fire while unin- 
sured, but would also cause loss and 
delay in getting loans on bills of lading. 

The bill has already passed the 
Senate. It was introduced on May 14, 
and passed last Wednesday. E. C. 
Irwin, president of the Fire Association 
of Philadelphia, who has followed legis- 
lation affecting fire insurance closely 
this session, complains that the meas- 
ure was slipped through so quietly that 
the fire insurance men did not have 
an opportunity to present their objec- 
tions to it. The Fire Brokers’ Asso- 
ciation of this city is now taking steps 
to bring to the attention of those most 
likely to be seriously affected, the 
danger that threatens them if the meas- 
ure becomes a law. 

This bill requires everyone who de- 
sires to insure his property to file a 
signed application with the companies 
of his choice, setting forth the value 
of the particular objects of insurance, 
with the amount of insurance thereon 
at the time the application is made, 
giving the names of all the companies 
in which the property is insured and 
the additional amcunt of insurance de- 
sired. 

Whether any 
clined to insure the 
canceled a poiicy upon it 


object of the 





company has ever de- | 
property or has | 
with the rea- 


sons therefor. 
Whether the applicant has ever 
suffered a loss by fire, if so, fuil par- 


ticulars regarding the loss and its settle- 
ment. 

Whether the applicant has ever failed 
in business, together with full partic- 
ulars. 

The bill 


also requires the agent of | 


the Company to certify that he has ex- 
amined the application, the property, 
the applicant and that a copy of this 


and 
copy 


certificate shall be attached to 
form part of the policy, and a 
filed with the State Fire Marshal. 
The bill permits contracts of fire in- 
surance for seventy-two (72) hours, 
pending the filing of the application. 





SUSTAINS PRES. ROBERTS. 





Chancellor Denies Application for Re- 
ceiver for Western & Atlantic Fire 
by Minority Stockholders. 








second effort of L. M. Sanders 
and a few other minority stockholders 
to embarrass President Paul Roberts | 
by applying for a receiver for the 
Western & Atlantic Fire of Nashville, | 
Tenn., has ended disastrously by the 
refusal of Chancellor Allison to grant 
the application and the vindication of, 
President Roberts in the controversy. | 
iY 


Two-Alarm Fire at Newark. | 


The 





estimated at $75,000 resulted 
two-alarm fire that destroyed | 
J. warehouse of Igoe! 


Damage 
from the 
the Newark, N. 
Brothers. 











Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 


Capliad Dials, oo icc cv cccsc ccccee sc. eeece cssesnesesee-s $1,000,000.00 
Re-Ineurance Reserve ...... 200... scsccccccccccecccss 2,781.578.19 
PE Caer TAMER «00:08. ceclcesccs ccecisvceseconvs 331,961.11 
PRET BUI RPIIUE,. «. o5:6 sce cecccvcvccsccccccscessecess 2,723,239.49 
TOTAL. ABBBTB .oococsccciccssessesvessanesscoceste $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


DANIEL H. DUNHAM, President CHARLES COLYER, Vice-President 
A. H. HASSINGER. Secretary JOHN KAY, Treasurer 











THE oLoeer vine INSURANCE COMPANY CHARTERED BY THE 
E OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


| ASSETS......... Fildes coaabehaennenininies ee . $1,918,742.71 
5 a) elie ehh at bhbansle smteedoecdd 500,000.00 
SURPLUS TO POLICYHOLDERS..........$1,228,824.81 


Respencibio Agents wanted in Cities and Towns where 
Company is not now represented 
EDGAR J. HAYNES, Pres. THOMAS L. FARQUHAR, Secy. 








WM. G. WHILDEN, President GEO. E. LYON, Secretary 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 


Paid In Cash Capital . $ 900,000.00 
Being Increased to ‘ -  1,000,000.00 
Net Surplus Over . ° - 500,000.00 


Fire, Tornado, Lightaing & Automobile Insurance 
AGENTS WANTED 











HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 





NEW YORK 











CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 


Pennsylvania—New Jersey 
325 Walnut Street, Philadelphia, Pa. 
AND 
Haddonfield, New Jersey 





Representing the following companies for Philadelphia 


Lumber of N. Y. Ben Franklin 
Peoples National Central Union 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Concordia 

Lumber, N. Y. 
Franklin, Pa. 
Central Union 
Citizens 

Phoenix, of Hartford 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. eager Fire and Marine 


National Ben Franklin stern of Pittsburgh 
General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 











LIMIT ADDITIONAL INSURANCE 


STATE AUDITOR DARST’S STAND. 








Objects to Universal Practice of Agents 
Waiving Policy Provision Limiting 
Additional Insurance. 





State Auditor J. S. Darst, ex-officio 
insurance commissioner of West Vir- 
ginia, has taken a stand against the 
provision in the New York standar4 
fire ‘policy being waived as to the pro- 
curing of additional insurance without 
notice. It is almost the universal cus- 
tom for agents to attach as a part of 
policies covering commercial risks, a 
clause waiving the provision of the 
standard policy providing for a limita- 
tion on the amount of insurance by 
making the contract void if other in- 
surance is procured on the same prop- 
erty without permission. 

In a statement concerning this mat- 
ter State Auditor Darst says: 

“The New York standard fire insur- 
ance policy contains the following pro- 
vision: 

“This entire policy, unless otherwise 
provided by agreement endorsed hereon 
or added hereto, shall be void if the in- 
sured now hag or shall hereafter make 
or procure any other contract of insur- 
ance, whether valid or not, on property 
covered in whole | or in part by this 
policy. © © © 

“The object of this provision is 
clearly to restrict the amount of insur- 
ance that can be legally placed on 
property. It is contemplated that the 
agent before placing the insurance is to 
ascertain the value of the property and 
protect his company by limiting the 
total amount of insurance to an amount 
within the insurable value. If for any 
reason the policy issued by him is not 
sufficient in amount to cover the risk 
he may then make an _ endorsement 
stating the limit of additional insurance 
that may be taken without invalidating 
the first policy. This is a proper pro- 
tection to all concerned. 

“However, it appears that many 
agents, regardless of conditions or risk, 
make a practice of placing a blanket en- 
dorsement on all policies permitting 
unlimited additional insurance. This 
condition naturally makes it possible 
for an insured who can obtain no more 
insurance from agents familiar with the 
risk to go to an unscrupulous or care- 
less agent and obtain a total of legal 
insurance far in excess of the value of 
his property, and the records of the 
Fire Marshal show that this condition 
is frequently found where there has 
been an incendiary fire. 

“This department holds that the agent 
should exercise great caution in issuing 
a blanket permit for other insurance, 
and that under ordinary conditions, if 
any additional insurance is to be per- 
mitted the amount should be stated, 
otherwise the benefit of the above 
quoted provision is nullified. 

“In all cases the agent must be pre- 
pared to show good reason for author- 
izing additional insurance.” 





Refused National Board Request. 





The Newark, N. J. Fire Board op- 
posed the request of the engineers of 
the National Board of Fire Under 
writers, that the fire engines of the 


city be subjected to an efficiency test. 





“Wind-Up” Meeting. 





To close the season the Fire Insur- 
ance Club of Chicago, held a “wind-up” 


meeting and smoker on Tuesday 
evening. Both the business and the 
social features were exceptionally 


good and reflect high credit upon the 
participants. 





Spurred by the accusations of the 
New York Insurance Department that 
Delaware was harboring a lot of wild- 
cat fire insurance concerns, the Gov- 
ernor and the Attorney-General of that 
State will investigate the matter. 
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BVIL OF OVER-INSURANCE 


VIEWS OF MICHIGAN OFFICIAL. 








Commissioner Palmer Holds Agents 
Largely Responsible for the 
Practice. 





Commissioner C. A. Palmer of Michi- 
gan in his newly issued annual re- 
port inveighs against over-insurance, a 
practice which he contends is respon- 
sible in considerable degree for the ex- 
cessive fire loss of the country. Mr. 
Palmer, moreover places the blame for 
over-insurance upon local agents whose 
selfish interest impels them to advise 
the carrying of indemnities by the as- 
sured beyond his actual need: 

The Commissioner says in part: 

“Too much cannot be said in favor 
of greater publicity in connection with 
fire insurance, and all efforts on the 
part of the insurance fraternity along 
the lines of the education of the public 
on this question, should receive the 
hearty approval of the State. The 
average insurer depends too much up- 
on the word of the individual agent 
for his insurance, and after an insur- 
ance policy is issued, he feels too se- 
cure as to his property. Simply be- 
cause a man has a fire imsurance 
policy, he should not relax his vigil- 
ance in the matter of fire prevention 
because every step that he takes to 
prevent a fire, aids in the reduction of 
the cost of his insurance. 

“During 1912, fire destroyed abso- 
lutely $5,111,988 of property, which was 
partially covered by insurance in 
Michigan. So far as the individual 
may be concerned, he may have receiv- 
ed from the fire insurance company, 
the value of that property, but in 99 
cases out of a hundred, the loss is 
greater than the insurance. People 
will object seriously if there is an in- 
crease in the tax rate, but they sub- 
mit without objection to the levying of 
an annual toll, not only in this State, 
but in all the States of the Union, 
which is appalling in its immensity, 
particularly because nine-tenths of this 
toll could be done away with. Early 
in 1912, an organization of fire insur- 
auece companies perfected a plan for 
‘he establishment of a bureau of pub- 
jicity and education, the bureau to be 
maintained by contributions from the 
companies. The prospects for this 
bureau and the work that it might 
bave done were great, and it is to be 
regretted that these companies have 
permitted this bureau to be absorbed 
by a national organization, and its 
work to be diverted to legal and legis- 
lative lines. 

“Your commissioner called the at- 
tention of the public heretofore to the 
necessity of thorough and frequent in- 
spection of risks by insurance agents, 
and he has said, publicly and other- 
wise, that a large number of the in- 
cendiary fires concurring in this State 
and other States, was due to over-in- 
surance induced by fire insurance 
agents. 

Too drastic a position cannot be 
taken against this evil. While property 
may be over-insured in the beginning 
without any thought of crime, if cir- 
cumstances develop which are finan- 
cially embarrassing to the person whose 
property is over-insured, a temptation 
is placed in that person’s way, which, 
in a majority of cases, is too strong to 
be resisted. That over-insurance is 
encouraged by some agents, cannot be 
denied. In fact, your commissioner, in 
his investigations, has found instances 
where agents have not only tempted 
but have actually induced individuals 
to insure their buildings for their full 
value and for the value of the real 
estate upon which they stand. 

“It is a common occurrence for an 
agent to advise an insured that he is 
not carrying enough insurance, and it 
has occurred to your commissioner 
that if an individual were compelled to 


value his property from an insurance 
standpoint, in the same manner that 
he values it for taxution purposes, that 
this evil would be greatly reduced. Fur- 
ther, if an agent who recommended 
additional insurance, were compelled, 
in case of loss, to contribute to the 
company the amount of over-insurance 
upon a risk placed by him, in all prob- 
ability he would be more careful about 
recommending additional insurance, 
where the applicant was asking for all 
the insurance that the property would 
stand.” 

The Commissioner errs in his state- 
ment that the publicity bureau of the 
Western Union has been absorbed by 
the National Board. Such is not the 
case, the Western bureau, which per- 
formed such excellent service under the 
immediate direction of Manager H. N. 
Kelsey, of the Sun being continued un- 


der the management of Western Man-- 


ager Steel of the Niagara. 





NEW LAWS IN NORTH CAROLINA. 





Insurance Commissioner Young Calls 
Attention of Companies to Enact- 
ments of Legislatures. 





Insurance Commissioner Young of 
North Carolina has called the attention 
of the companies to the following new 
laws in effect in that State: 

Under chapter 139, laws of 1913, 
amending chapter 879, Public Laws 1907, 
all policy contracts, including applica- 
tions and riders to be attached to the 
contracts, must be submitted to and 
approved by the Insurance Commission- 
er. (See page 7 of the pamphlet.) 

Under chapter 145, Public Laws 1913 


the supervision of rate making associa-" 


tions is placed in the hands of the In- 
surance Commissioner, and it is import- 
ant that any corporation, association or 
bureau of this character with which you 
are associated shall comply with this 
law and make a proper report to this 
department. (See page 42 of the 
pamphiet.) 


Under chapter 79, Public Laws 1913, 
you will find an act to regulate the 
licensing of insurance agents. This is 
an attempt to provide a law for the 
qualification of agents, and to bring 
about better practices in the conduct 
of the business in the State. Your 
company is, of course, interested in 
this matter, not only because it is the 
Jaw, but because of the object had in 
view in its enactment, and the com- 
missioner asks your hearty co-operation 
with him in its enforcement. 





MICHIGAN TAX CASES. 





Test Suit Started Against the American 
Central of St. Louis—Wil! Abide 
by Decision. 





Suit has been started by the State of 
Michigan through the attorney-general’s 
office against the American Central In- 
surance Co., of St. Louis, to recover 
$3,000 claimed to be due for unpaid 
taxes. The suit is a test and follows 
the ruling of the insurance commissions 
that fire insurance companies must pay 
the 3 per cent tax on business written 
whether it is reinsured or not. The 
companies have heretofore deducted 
the amount reinsured. An aggregate of 
between $20,000 and $30,000 is involved 
in the case. About 80 of the companies 
now doing business in the State have 
already paid the tax and the balance 
have agreed to settle if the court de- 
cides against the American Central. 





Makes New Coast Connection. 





Following the visit of Secretary 
James Marshall, of the Northern of 
New York, to the Pacific Coast, an- 
nouncement is made that the repre- 
sentation of the Company for the 
territory has been transferred from 
Bertheau, Selbach and Bertheau, to Mc- 
Clure Kelly of San Francisco. Mr. Kelly, 
is the Coast representative of the 
Yorkshire Fire. 














Capital Stock - + 
Liabilities - ~ . 
Special Reserve Fund 
Net Surplus ~ - 


Total Assets - 


P, L. HOADLEY, President 
C. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 
>. 


American of Newark 


Chartered in 1846 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
- 3,135,102.52 
$9,866,174.57 
C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























STATE INSURANCE PLAN. 





Outline of Minnesota’s Method of Pro- 
viding Insurance Fund for Pro- 
tection of State Property. 





Under the new Minnesota require- 
ments, the State must carry insurance 
on its property to the extent of 33 per | 
cent. of the value of fireproof buildings | 
and 66 per cent. on non-fireproof build- 
ings. Furthermore that the State) 


treasurer shall credit to the State in- | 
surance account during the years 1914, | 


1915 and 1916 an amount equal to the} 
premium as fixed by the commissioner | 


of insurance which shall be the same} 
rate as is now paid to the insurance 
companies. After 1916, 75 per cent. of 
such premium shall be set aside. The 
amounts so credited by the State treas- 
urer to the State insurance account 
shall be kept upon his books with the 
proper officer, board of trustees or 
regents which may have the buildings | 
or property in charge, which is being | 
covered by insurance. In the event of | 
any loss the commissioner of insurance | 
shall fix the amount of damage and 
the State treasurer shall from the State 
insurance account pay the loss to the | 
proper officer or board of trustees or! 
regents having in charge the property 
destroyed. 

During the past twenty-seven years 
it is believed the State has paid out 
over $500,000 more in premiums than 
has been received in losses. It is also 
stated that the ratio of losses to pre- 
miums on State property is 57 per cent. 








FOR NEW SPRINKLER COMBINE. 





C. F. Simonson Gets Signatures of 
Companies Not Affiliated With 
Other Organizations. 





It is expected that the Improved Risk 
Association being organized by C. F.| 
Simonson at Chicago wi!l be ready to 
commence operations July 1. This is 
a sprinkler association composed of 
“companies not affiliated with either the 
Western Factory Insurance Association 
or the Western Sprinklered Risk Asso- 
ciation. 





In Eight States Now. 





Minnesota, to which the Detroit Na- 
tional Fire of Michigan, has just been 
admitted, makes the eighth State in 
which the Company is operating. 


Mercantile Marine Insurance Fund. 





The report of the International 
Mercantile Marine covering the fiscal 
year ended December 31 last, says re- 
garding the condition of the Company’s 
insurance fund: 

“Your directors regret to report that 
owing to the deplorable marine disaster 
which the Company sustained, and 
which was referred to in the 1911 re- 
port, the results of the working of the 
insurance fund for 1912 show a loss 
of $1,498,885. With the surplus brought 
forward from December 31, 1911, how- 
ever, the fund, after all losses up to 
December 31, 1912, have been provided 
for, shows a surplus of $507,971 remain- 
ing to its credit on that date.” 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital..... $1,000,000.00 
re 7,213,762.27 
Net Surplus .. 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, 


623 Monadnock Building, Chicago, ID. 
1309 Traction Building, Cincinnati, 0. 
801 Waba: ing. 





7 
aye Dwight Build ’ 
915 Postal Building, San Francisco. Cal. 
ng, Seattle, Wash. 
Telegraph Co., 

Jtica, N. Y. 
Co., Ltd., 
ntreal, Can. 
General! Fire Appliances Co., Lta., 

Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 
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Ut 
The Northern Electric & Mig. 
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c& Fire Alarm 











Sheds Constitute Fire Menace. 





City Counsel A. B. Seymour, of 
Orange, N. J., is investigating the charge 
that the sheds of Conover Brothers, at 
Scotland avenue and the Lackawanna 
Railroad, “are a constant fire menace 
to the entire square.” 





Talking Reinsurance Company. 





The advisability and practicability of 
organizing a reinsurance company with 
a capital of $1,000,000 and a like 
amount of surplus, is being talked of 
at Salt Lake City, Utah. 


Long Island City Has $360,000 Fire. 





A disastrous fire in the Hunter's 
Point section of Long Island City on 
Monday, caused a property loss of fully 
$360,000. The section is a hazardous 
one from a fire standpoint, drug, var- 
nish and paper manufacturing con- 
cerns occupying the territory. 
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NATIONAL BOARD COMMITTEES 


PRES. W. N. KREMER’S SELECTIONS. 
Personnel of Important Standing Com- 
mittees to Carry on Work for 
the Ensuing Year. 











Kremer, of 
Fire Under- 


President William N. 
the National Board of 
writers has announced the personnel 
of the various standing committees 
that will carry on the important work 
of the board for the ensuing year, 
1913-1914. The committees are as 
follows: 

Committee on Finance—Harold Her- 
rick, chairman, New York; Morris L. 
Duncan, New York; C. L. Andrews, 
Detroit; A. F. Howard, Portsmouth, N. 
H.: W. C. Lawrence, Trenton, N. J. 
W. B. Meikle, Toronto, Canada; A. N. 
Stewart, Baltimore; T. A. Ralston, 
New York: Chas. P. Kellerman, Pitts- 
burgh. 

Committee on 
chairman, New York; 
on, New York; Charles { é 
York; R. Dale Benson, Philadelphia; 
G. A. Viehmann, New Brunswick; J. 
©. Platt, Philadelphia; David Rumsey, 
New York: Henry E. Rees, Hartford; 
R. M. Bissell, Hartford; H. R. Bush, 
Greensboro, N. C.; Thos. Egleston, 
Atlanta; W. J. Dutton, San Francisco; 
R. V. Watt, San Francisco; W. H. 
Sage, Chicago; A. F. Dean, Chicago; 


Laws—F. C. Buswell, 
Henry W. Eat- 
L, Case, New 


W. N. Hohnson, Chicago; H. A. Smith, 
Hartford; Chas. E. Sheldon, Ro kford, 
Ill.: Geo. W. Babb, New York; E. C. 
Irvin, Philadelphia. 

Committee on Incendiarism and 
Arson—J. J. Guile, chairman, New 
York; D. J. Burtis, New York; F. R. 
Bigelow, St. Paul; Samuel G. Howe, 
Providence; Wm. Chubb, Philadelphia; 
W. H. McCarthy, Richmond, Va.; 
Rhodes Browne, Columbus, Ga. 

Committee on Statistics and Origin 
of Fires—Clarence E. Porter, chair- 
man, Philadelphia; Charles H. Post, 
New York; L. P. Bayard, New York; 
Bernard Faymonville, San Francisco; 


Gustav Wallaeger, Jr., Milwaukee; J. 
E. McElroy, Albany; Walter Adlard, 
Boston, 

Committee on Fire Prevention—Geo. 
W. Hoyt, chairman, New York; Edw. 
Milligan, Hartford; J. A. Kelsey, New 
York; C. A. Ludlum, New York; R. D. 
Harvey, New York; H. A. Smith, 
Hartford; F. W. Sargeant, Manchester; 
J. B. Morton, Philadelphia; BE. T. 
Campbell, St. Louis; W. W. West, 
Glens Falls; Lyman Candee, New 
York. 


Committee on Lighting, Heating and 


Patents.—C. F. Shallcross, chairman, 
New York: Geo. W. Burchell, New 
York: J. F. Hastings, New York; A. 
H. Wray, New York; J. B. Branch, 
Providence; E. E. Cole, Pittsburgh; 
E. J. Booth, Detroit. 

Committee on Construction of Build- 
ings—C. G. Smith, chairman, New 
York; A. G. McIlwaine, Jr., Hartford; 
N. S. Bartow, New York; E. T. Cairns, 
New York; J. H. Burger, New York; 
J. H. Kelly, New York: J. H. Brew- 
ster, Hartford. 

Committee on Adjustments—Frank 
Lock, chairman, New York; Major A 





Fix Agency Representation. 





Mainland Fire Un- 

of British 
amending the 
to 


of the 
Association 
Columbia, strongly favor 
constitution of the organization 
read as follows: 
“That the number 
pointed by any one company in any 
one city or town be limited to two, 
and that such limitation shall include 
appointment for underwriters’ agen- 
cies. And that separately operated 
underwriters’ agencies or annexes be 
eligible to membership for voting 
privileges only, but not for additional 


Members 
derwriters’ 


of agencies ap- 


agency representation.” 


THE EASTERN UNDERWRITER 


White, New York; C. D. Dunlop, Provi- 
dence; A. D. Baker, Detroit; H. N. 
Kelsey, New York; H. M. Gratz, Phila- 
delphia; A, M..Thorburn, New York. 
Committee on Clauses and Forms— 
Joseph McCord, chairman, New York; 
R. H. McKelvey, New York; D. 
las Hare, Pittsburgh; Victor 
New Haven; Simon J. Martin, 
delphia; J. H. Lenahan, New 
Geo. L. Shepley, Providence. 
Committee on Membership—Alfred 
FE. Dunean, chairman, 
W. L. Jones, Milwaukee; 
New York; 
N. J.; Henry 
M. L. Hewes, 
Chicago. 


Phila- 
York; 


Wm, 


T. Alley, Philadelphia; 
Hartford; H. W. Letton, 





$1,000,000 CAPITAL ULTIMATE GOAL. 





Industria! Fire of Akron Meantime to} 
Sell $100,000 New Stock at 
Twice Par. 





A 
posal 
stock, 


of $100,000 additional 
at $20 or twice par per share, is 
being made by the Industrial Fire of 
Akron, Ohio, a company 
in successful existence nearly eighteen 
months. To dispose of the new stock 
the Company has created a sales de- 
partment, appointing as manager 
thereof Charles L. Tompkins, a well- 
known life underwriter of New York 
city, who bears a capital record as a 
business producer. 

At the annual meeting of the Inter- 
national Fire, held several days ago, 
the former directors and officials were 
unanimously re-elected. These latter 
as as follows: 

President, Fred 
president, A. W. 
Joseph Winum; 

It 
ment of the Company to eventually | 
make its capital $1,000,000, “with a 
proportionate amount of surplus.” 


R. Ormsby; v ice- | 
Turnbull: secretary 
treasurer, I. S. Myers. 


is 


CONSIDER SAVANNAH RATES, 
Chamber of Commerce Takes af womge ll 

of Reduction with S. E. U. 

Question of -~iherTh i gga 

The Savannah Chamber of Commerce 
has decided to take up with the South 
Eastern Underwriters Association the 
question of rates in that city. The in- 
surance committee of the organization 
wants to know what if anything can 
be done to secure reductions. 

As to whether Savannah 


is being 





systematic canvass for the dis-| 
capital | 


that has been | 


the intention of the manages | 


| 
| 


Dal- | 
Roth, | 


Philadelphia; | 
Hare, | 
Wm, G. Whilden, Newark, | 


discriminated against, as compared with ' 


other cities, it appeared to be the 
of the meeting that it is not, in that 
the same basic rates exist in all the 
territory of the South Eastern Under- 
writers Association, and that the 
penalties are exactly the same. Execu- 
tive Officer Gray was requested to 
write the secretatry of the South 
Eastern Underwriters to the effect that 
Savannah wants lower rates; ask what 
must be done to secure them; state that 
non-board companies have been doing 
business there at lower rates and ask 
the reason for this and why the South 
Eastern companies cannot meet these 
lower rates. 


sense 


Ohio Rate Probers. 

The workings of the Ohio Inspection 
Bureau were explained by Manager T. 
B. Sellers to the State Legislative 
Committee that is looking into the mat- 
ter of fire insurance rate-making in 
Ohio. 








Disband Missouri Organizations. 





withdrawal of the com- 
the State Fire 
and the St. 
Bureau have 


Owing to the 
panies from Missouri, 
Prevention Association 
Joseph Fire Prevention 
been disbanded. The St. Joseph 
Bureau has been in existence for 
about eighteen years and its passing is 
much regretted by insurance interests. 
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THE YORKSHIR 


FRANK & DuBOIS, U. 8. Managers 
oO. E. 





Insurance Company, Ltd. 


Established 1824 


The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 


LANE, Superintendent of Agencies, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 


PAC = COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH C AROLINA DEPART MENT, Harry R. Bush, Manage r, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 


OF YORK, ENGLAND 


ERNEST B. BOYD, Underwriting Manager 


S. Trustee, 52 Wall Street 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 











WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance 








100 WILLIAM STREET 
NEW YORK CITY 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 


95-97-99 William Street, N. Y. City 
INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1911 
$2,389,805.24 








CRUM & FORSTER 
GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 

12-31-11 
Empire City Fire Ins. Co., Ine. 1850 $1,149,468 
Nassau Fire Insurance Co., Ine. 1852 840,845 
United States Fire Ins. Co., Ine. 1824 1,046.93 
Dutchess Fire Ins. Co., Ine. 1906 660,716 


(Where not locally represented) 


For New York City 
AACHEN & MUNICH FIRE INS. Co. 
ALLEMANNIA FIRE INS. Co. 
JEFFERSON FIRE INS. CO. 








caso 
Hartford Fire Invades Cuba. | 


is the latest territory entered | 


Cuba 
by the Hartford Fire. The Comaene | 
has appointed Norman H. Davis, f| 


Havana its general agent for the pie 
island. 





Manager of Cotton Insurance Assn. 





commendation is heard at 
head offices over the election 


General 
company 





of Guy Carpenter as manager of the 
Cotton Insurance Association of At- 
lanta. Mr. Carpenter is one of the pro- | 


gressive Atlanta contingent, and has a| 
highly successful business record. He | 
has been connected successively with | 
the Sun of New Orleans, Norwich. Union 
and the Liverpool & London & Globe, | 
and for some years has been junior | 
member of the firm of Godfrey and | 
Carpenter, department managers for the} 
British America, Western Assurance 
and the American Central Insurance | 
companies. 











President E. E. Cole, of the National | 
Union Fire, of Pittsburgh, has not yet | 
decided upon a successor to Robert M. | 
Nevins, as New York State special | 
agent for the Company, although he 
will probably do so shortly. Mr. 
Nevins was recently called to the head 
office as superintendent of agents. 


“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85,000, 000 
Losses Paid in U. 8. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 








U. 


ins. Co. of America, 
JEw YOPX. 
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CASUALTY AND | 





SURETY HAPPENINGS 





ANSWERS DEPARTMENT REPORT 


MATTERS CRITICIZED EXPLAINED. 
E. W. De Leon Submits Reply Which 
Shows that Plate Glass Association 
Was Correcting Conditions. 

In answer to the report of the ex- 
aminers for the New York Insurance 
Department in which the Plate Glass 
Underwriters Association was criticised 
in several respects, E. W. De Leon, 
chairman of the executive committee 
and the Bureau sent the following com- 
munication to Superintendent W. T. 
Emmet. In this it is shown that the 
Association was taking steps to correct 
most of the things criticised in the re 

and promptly indicated its purpose 
of meeting every requirement and sug- 
gestion of the department. This was 
last February and when the report was 
filed and made public recently the As- 
iation and the bureau had made 
isiderable progress n adjusting these 


Sc 


ce 


matters. There was a certain amount 
of injustice done the companies in that, 
when the criticisms really became 
known, the causes were largely re- 
moved. Mr. De Leon’s letter on behalf 
of the Plate Glass Underwriters Asso- 
iation was as folows: 
February 13, 1913. 


Hon. William T. Emmet, 

Superintendent of Insurance, 

Albany, N. Y. 
Dear Sir: 

In compliance with your request, ex 
pressed at the hearing, granted to a 
Committee appointed by the Plate Glass 
Underwriters’ Association of New York, 
held at the office of the insurance de- 
partment, 165 Broadway, New York, on 

ebruary 7, 1913, upon the report of ex- 
amination of the Association, made by 
your Department, the Association sub- 
mits the following reply: 

First: As to the statement that “No 

ormation is furnished to any except 
members as to the records and rates on 
file. Any queries or complaints from 
policyholders or brokers in regard to 


the rates charged are not answered Dy 
tl Association, but referred to the 
smpany or brokers directly interested 


in or through whom the risk is placed. 
The Association keeps no record or file 
of such correspondence. The records 
are not open to the members, the com- 
ba inie *s securing any information desire 4d 

y through the Bureau Manager.” The 
iia ociation has no desire or intention 
to withhold any such information from 
policyholders or brokers, and has fol- 
lowed in the past, the course that seem- 
ed most direct and simple for furnish- 


ing the desired information. The rec. 
ommendation in the report will be im- 
mediately complied with by the Asso- 
ciation that some Committee or Execu- 
tive be authorized “before whom a 
hearing may be had by any such as- 
sured or his agent, upon request, for a 
change in rate upon his property.” The 


Bureau. Manager has been so desig: 
nated. 

Second: As to the statement that 
Bent glass is considered a very haz- 


ardous risk, the rates being fixed at 
five times the book figures, and if such 
glass exceeds a certain size, a special 
rate must be procured from the home 
ofice of the Company. Company does 
not bind itself to always replace bent 


glass, but allows a cash settlement 
therefor.” The policies of all compa- 
nies, both in the Association and out- 


side of it, provide that it is optional 
with the Company to replace the broken 
glass or to pay its cash value at the 
iime of breakage. It is rarely, how- 
ever, that cash settlements are made, 
and when made are usually at the re 
quest of the assured. The rate adopted 
by the Association for bent glass is not 
“five times the book figures,” but it is 


for bent glass, ornamented, containing 
54 square feet or less, 100 per cent. ad- 
ditional to the rate for plain plate of 
the same size, and for bent glass, not 
ornamented, exceeding 54 square feet, 
200 per cent. additional. 

Third: As to the statement “A re- 
view of the conditions surrounding the 
history, organization and manner of 
conducting the Plate Glass Under- 
writers’ Association of New York city 
fails to disclose that the insuring pub- 
lic has been in the slightest degree ben- 
efited’ by the combination existing be- 
tween the members of that Association. 
The experience of companies writing 
plate glass insurance as to premiums 
and losses as reported to this Depart- 
ment indicates either exorbitant profits 
or excessive expense, both before and 
after the formation of the Association. 
There seems to have been no sense of 
obligation on the part of the Associa- 
tion or its members to fix and maintain 
rates on an equitable basis.” In vari- 
cus sections of the City of New York, 
notably along Broadway and Fifth 
avenue, rates have been reduced from 
20 per cent. to 30 per cent. because of 
the favorable experience of the Associa 
tion companies, as reported to the As- 
sociation. A Committee was appointed 
in September, 1911, to collate the ex- 
perience of the companies for a period 
of three years from January 1, 1908 to 
January 1, 1911, with a view of estab- 
lishing an average rate to be charged 
in given districts, as indicated by the 
losses incurred in those districts. The 
Committee consisting of Plate Glass 
Underwriters of the companies, have ex- 


pended on this work, an unusual 
amount of time and labor, entirely 
without compensation, and oftentimes 


after business hours, at great persona! 
sacrifices of the members. The work 
has progressed satisfactorily and will 
be completed in a short time, when 
the report of the Plan Committee will 
then be adopted by the Association, and 
the rates recommended therein, put in- 
to force. 

We respectfully submit, that in view 
of the work that the Association has 
been carrying on for over a year and a 
half, to arrive at adequate rates neces 
sary to the solvency of the companies, 
and to furnish to the insured, indeim- 
nity at the lowest possible cost, con- 
sistent with sound business principles, 
the statement in the report that, “there 
seems to have been no sense of obliga- 
tion on the part of the Association, or 
its members, to fix and maintain rates 
on an adequate basis” is both unfair 
and incorrect. 

Fourth: As to the statement “It 
further suggested that the new rates he 
based upon a +more reasonable basis 
than the one contemplated. The rates 
contemplating a loss ratio of 30 per 
cent. are plainly unreasonable. Reduc 
tions in expenses brought about 
adopting new inspection methods or 
from other improvements should also 
accrue to the benefit of the policyhold- 
ers.” The companies recognized some 
time ago, that a contemplated loss ratio 
of 30 per cent. was entirely out of keep 
ing with the current loss ratio of Plate 
Glass Insurance, and when the report of 
the Plan Committee is approved, the 
rates adopted will be based upon the 
prevailing loss ratio of the Association 
companies. 

Fifth: As to the statement “In order | 
to comply with the second provision of 
the law above quoted, it is recommend- 
ed that the Association obtain for its) 
own files all the information necessary | 
to ascertain whether the Association 
rate has been properly arrived at in! 
conformity with its manual, rules and 
practices, and to furnish such informa | 
tion, upon demand, to any person af-| 
fected by such rate. Furthermore, all 
such information should be obtained 


is 


ona inspections made under the | 


supervision of the Association, thus 
tending to bring about uniformity, elim 
inating favoritism and 
and reducing to a minimum the cost of 
inspections now independently conduct- 
ed by each Company.” It seems im- 
practicable to make all surveys through 
the Association for the reason, that the 
companies must maintain a force of sur- 
veyors to investigate 
risks and perform various other 
vices, outside of obtaining sizes 
uumbers of plates for rating purposes. 
Such a plan would result, therefore, 
double expense to the companies. Un 
der the present procedure of the Assc- 
ciation, a card is filed immediately upon 
the issue of a policy by any Company 
with the location of the risk, the num- 
ber and location of plates of glass, the 
Manual rate and the premium charged 


losses, 


ser- 


This information is available to all 
other Association companies, and as 
cards are now on file for practically all 
risks insured in Greater New York, the 
necessity for an elaborate system of 
surveys by the Association would be un- 
necessary. The recommendation con- 
tained in the report for a Central In- 


spection Bureau under the supervision 
of the Association has, however, been 
referred to a Committee for careful con- 
sideration and report to be submitted 


at the next regular monthly meeting o! 
the Association in March. If such a 
plan can be satisfactorily worked’ out, 
it will be adopted by the Association. 
Will Lessen Discrimination. 
Sixth: As to the statement “Th 
methods in rating are productive of 


rates which apparently are maintained 
in direct conflict with the insurance 
law (section 141) prohibiting rate mak 


ing associations from fixing rates which 


discriminate unfairly between risks of 
essentially the same hazard.” The cases 
cited in the report emphasize the neces- 
sity for this Association and for aver 
age rates by sections, as proposed 
through the work of the Plan Commit- 
tee, already referred to. We believ 
that a continuance of this Association 
will materially lessen discrimination 
and that if all companies transacting 
Plate Glass Insurance in New York 
could be induced to become members, 
any question of discrimination would 
be entirely eliminated. Under existing 
conditions, companies not members of 
the Association, must necessarily vio- 
late the law daily in the unrestrained 
competition for business. 

Seventh: As to the statement in the 
closing paragraph of the report: “Un- 
less the members composing the Plate 
Glass Underwriters’ Association are 
satisfied to fix rates which contain the 
elements: 

1. Cost of replacing damaged glass; 
2. Necessary expenses (reduced and 
limited by co-operation); 3. Reason- 
abie profits: it would seem that un- 
restricted competition among them 
would be more desirable and more bene- 
ficial to the community than the pres- 
ent Association whose existence can be 


(Continued on page 18.) 


discrimination | 


inspect | 
and | 
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“The Looting Fire ve: Sennen Company 
of America” 





CASH CAPITAL, $5,000,000.00 


WM. B. CLARK, President 
Vice-Presidents, 
Henry E, REEs A. N. WILLIAMS 


Secretary, 
E. J. SLOAN 
sieetent at retaries 
E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
F. WHITTELSEY. Jz., 


Ww Marine Secretary 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 
Cash Capital - - 
Cash Assets - - 
Cash Surplus to Policy 
Holders - . - 1,911,592.00 
The real tre rth of ins 
arcecl sezect, tas tncarenes corey Bip 


agement of THE HANOVER is an a 
surance of the security of ita policy. 


KR. EMORY WARFIELD - President 
JOSEPH McCORD ~- Vice-Pres. & Sec’y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W. HOWILE - - Gen. Agent 


$1,000,000.00 
4,985,658.00 


ute as- 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 

















UNITED STATES BRANCH 


January 1, 1913 


Assets scives $2,464,562.05 
Surplusin U.S a 1,018,318.63 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W.B. MEIKLE, Gen. Manager 
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SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 
Licensed in Illinois 
Capacity, $100,000 S 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 
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Single 


Minneapolis Duluth 
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REPORT ON GENERAL ACCIDENT 


INCREASED 


LIABILITY 


Large Additions to Reserves Made by 
Insurance Department—Home Office 
Funds Give Substantial Surplus. 





The condition of the United States 
branch of the General Accident Fire 
& Life Assurance Corporation, Ltd., 
of Perth, according to the report on 
the examination made by the New 
York Insurance Department as of 
December 31, shows that the Com- 
pany has a substantial surplus 
amounting to $227,724. The impair- 
ment in the deposit capital was more 
tham made up by remittances from 
the home office in April and May 
amounting to over $250,000. 

As a result of the examination, the 
department makes several material in- 
creases in the reserves. Reserve for 
unpaid liability losses was increased 
$129,829. Unearned premium reserve 
was increased $73,847, due, the report 
explains to the fact that the company 
reported on a 50 per cent. basis, while 
the department figures were computed 
on a pro rata by month basis. The 
amount of uncollected premiums over 
90 days due was increased by $92,924. 
The total increase in the company’s 
liabilities made by the examiners was 
$354,355. The report in full follows: 
Hon. William TT. Emmet, Superintendent 

of Insurance, Albany, N. Y. 

Sir.—Complying with the instructions con- 
tained in your appointment No. 3102, au- 
nexed hereto, I have made an examination 
nto the financial condition of the United 
States Branch of the General Accident, 


Fire and Life Assurance Corporation, Ltd., 
of Perth, Scotland, on December 31, 1912, 
ind beg to submit the following report 


“ATEMENT. 


FINANCIAL ST 
tatemen ws the income 























The following s i 
1 disbursements for the year 1912, and the 
issets and iabilities as December 31, 
1912: 
Ledger assets, Dec. 31, 1911 $2,880, 544.89 
INCOME, 
Net I ims 
Accid 
Heal 
Lia ity 
B s il 
e 133.887 
\ 34, 026.2 
Tot pre tm S23. 477,000.07 
1 S1L16.517.00 
I r 72,627.69 
I s 10, 774.5 
4 ! 
Hl « 
0 4 
Gj 
f 1614.52 
Bo I 
gig 16.04 
l BS 
I $ 
DISBURSEMENTS 
I ‘ 
\ S4:"0.14 “ 
tH 170, 40424 
| GHOL55.10 
Burg 
723,294.55 
Aut 116,930.97 
I 1 | c'aims $1,451, 728.62 
of Clai 
4 
H 
I vil 
\ ) 
Burg ) 
I l f gation and | 
ent see oeeen 269,261 9% 
Pol fees retained by agent 116,517.00 
Com 
\ 
He 
Li lit 
Burg 40,200.53 
A 76,614.65 
Total commissions .. «e+ $1,021,129.51 
S md er con 
p of I ‘ ind 
ie : ‘ s 210,198 01 
» le t ng nd ier 
Oxy f age S4.041.20 
Mie  < ine ‘ nd 
snlaries f 14,279.52 
I i ( r tha nedica 
! n . MO TIS GT 
I ludi $6,008.52 for 
= ipancy of it 
ding 33.310.08 
I rs dex es he 
in taxes) on real estate.. 10,767.06 
State taxes on premiums..... 56,749.24 


Total unpaid losses and claims 





Book value of real estate .... 213,160.58 


Mortgage loans on real estate 19,000.00 
Book value of stocks ......... 86,544.15 
Book value of bonds ........ 1,659,321.72 
Cash in company's office ..... 11,070.15 


Deposits in banks and _ trust 


companies not on interest.. 63,988.10 
Deposits in banks and trust = ; 
companies on interest ...... 47,082.50 


Premiums in course of collec- 
tion, viz.: 

On policies On policies 
issued on or issued prior 

after Oct.1 to Oct. 1, 

1912 1912 

$95,822.06 $22,463.00 
31,940.68 6,307.89 
496,409.01 113,946.20 


Accident . 
Health 
Liability . 
Burglary 
& theft 35,324.27 11,876.40 


Auto'bile . 55,935.36 15,274.59 





Total .$715,431.38 $169,868.17 885,299.55 
Accounts receivable ........++ 
Cash in branch offices ........ 


Ledger assets, as per balance $3,021,615.42 
NON-LEDGER ASSETS. 
Interest accrued on 
bonds ........+++++-$21,086.94 
Interest accrued on 
mortgage loans 
Total non-ledger assets .. 21,703.15 
Crowd GOONS. .cc-cesccvives $3,0438,318.57 
DEDUCT ASSETS NOT ADMITTED. 
Premiums in course 
of collection on 
business written 
prior to October 1, 


BORD no ccccccccccee UD O.17 
Book value of bonds 

ind stocks over 

market value ..... 94,970.87 


estate over market 
WHIED sc.diewcvaveens 33,160.58 
Accounts receivab'e . 32,731.83 





330,731.45 


~$2,712,587.12 


Total admitted assets 
LIABILITIES. 
Unpaid losses and claims: 
Accident and 
health oe $197,957.56 
turglary and 
them ... ees- 18,201.12 
Automobile $3,088.17 


Special reserve for 
liability losses .. 555,679.00 


$815,015.55 


REMITTANCES FROM HOME OFFICE. 

Upon notice of the impairment of the 
deposit capital, the home office officials 
promptly remitted to the United States 
trustee, the Girard Trust Company of 
Philadelphia, Pa., the sum of $243,456.25, 
$194,850 of which was received April 11, 
and $48,606.25 April 15. The receipt of the 
above remittances has been duly verified by 
this department. The account of the United 
States branch with the home office shows 
that between January 1 and May 23, 1913, 
the net amount remitted from the home 
office to the United States branch was $213.- 
570.57. 


RECONCILIATION OF COMPANY’S AN- 
NUAL STATEMENT WITH FINAN- 
CIAL STATEMENT SHOWN IN 
THIS REPORT. 


On December 31, 1912, the company in its 
annual statement reported as a surplus over 
liabilities, including the deposit capital of 
$250,000, the sum of $332,079.59. As a re- 
sult of this examination, we report an im- 
pairment in the deposit capital of $22,275- 
58, or a decrease of $354,355.17. This de- 
crease is accounted for in the following 
manner: 

—Amount reported by— 


Company Department 
U neo llected  pre- 
minms over 90 
Gays GOO .cccees $76,943.72 $169,868.17 
Unpaid losses and 
COE 6 6 asancses 175,519.24 259,336.85 


Reserve for unpaid 
liability losses 425,850.00 555,679.00 


Unearned premiums 

a. eee 1,256,554.59  1,330,401.75 
Unpaid commis- 

SUNG cecccccerns 269,451.98 238,477.12 


~ 


10,000.00 
32,699.56 


"npaid bi'ls 
Accounts receivable 
Due agents for 


SOUTES vce ainiccaes 3,079.28 


...+. .$2,247,019.03 $2,601,374.26 
2,247,019.05 


Totals 


Total decrease 
in surplus 354,355.17 
The amount of the difference in the above 
items is set forth herewith: 
Decrease by Increase by 
Dept. Dept. 


Uneollected prem's 
over 90 days due.. §........ $92,924.45 
Unpaid losses and 


83,817.61 


bility losses ...... 129,829.00 








D. E. MANASCO 
President 


68 WILLIAM STREET 





SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. 





JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


SUMTER COGSWELL 
Vice-Pres. and Manager 


NEW YORK, N. Y. 
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Calumet Insurance Company 
CHICAGO 








84 WILLIAM STREET 33 


T. A. DUFFEY — 


INSURANCE 


3 NEW YORK 











Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 
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Insurance Department licenses Unearned premiums (pro rata) 1,330,401.75 Unearned premium re- 

ANd FECES ...eeeeeceecerecees 9,826.61 Commissions on business writ- DOTVE seccvccccsecs coccccce 73,847.16 
All other fees and taxes...... 5,386.42 ten after October 1, 1912.... 238,477.12 Unpaid commissions 30,974.81 ~- 
Legal expenseS ......+.-+eeee: 8,719.06 Salaries, rents, bills and ac- DEE GEE cckanves  sedeoees 1,800.20 
$354,355. Advertising .......+-+e+seeees 9,000.98 counts due and accrued..... 11,800.26 Accounts receivable . ....... . 32.28 
w" Printing and stationery ..... 44,493.50 Taxes due and accrued ...... 69,541.30 Due agents for profits ........ 3,079.28 
Postage, telegraph, telephone Advance premiums ........... 16,546.70 ome 
QNd EXPLOSS .....ccccccccees 19,302.08 Agents’ profits unpaid ........ 3,079.28 BOEOD © esidverscss $30,974.81 $385,329.98 
Furniture and fixtures ....... 10,932.95 30,974.81 
Remitted to home office ...... 130,957.20 Total Habilities, except cap- — ci 

Miscellaneous expenses ....... 51,319.47 REE vccdausccndacmeaahan oe $2,484.862.70 Total net increase by depart- 
Gross loss on sale of bonds... 643.83 Deposit capital ..... $250,000.00 BONE - essiwovserssinceeveesn $354,355.17 

———_———-— Impairment ......... 275.58 Uncoll 

Total disbursements ...... $3,589,367.98 cicniesinaiaaaliacsantia Roy ected Premiums.—The difference of 
—_—_————-- Surplus as regards policyhold- $92,924.46 in this item is largely attrib. 
Balance (ledger assets CNG  sbscsweusoteeuadmepatausen 227,724.42 utable to return premiums due agents for 
December 31, 1912) .... $3,021,615.42 _________ policies on which the premiums had been 
LEDGER ASSETS. Total liabilities .......... $2,712,587.12 paid prior to October 1, 1912, but not cau 


celled until subsequent to that date. 

Unpaid Losses and Claims.—Specific es- 
timates were used in determining the li:- 
bility for unpaid accident, health, burs 
lary and automobile claims. Where pay- 
ment had been made since January 1, 191° 
the amount paid was used in determiniae 
the amount of liabi'ity. All open cases 
were actually examined, and as a_ result 
the company’s estimates have been jn- 
creased $83,817.61. Approximately $30,000 
of this is on account of claims incurred 
prior to December 31, 1912, notices of whica 
were not received until subsequent to that 
date. The balance of such increase is due 
largely to information received since Doe. 
cember 31, 1912, on claims incurred prior 
to that time. This increase in the com- 
pany’s reserves was distributed to the 
various lines as follows: : 

Company’s Dep'tment’s Increase by 
estimate estimate Department 
Accident and 

health ..$124,294.79- $197,957.56 $73,662.77 
Burglary 15,136.28 18,291.12 3,154.84 
Auto’bile 36,088.17 43,088.17 7,000.00 

Tota's ..$175,510.24 $259,336.85 $83,817.61 
_,, Reserve for Unpaid Liability Losses.— 
This reserve is calculated according to the 
provisions of section 86 of the insurance 
law, which provides that the ratio of loss 
payments and outstanding to earned pre- 
miums for past years be ascertained and 
applied to the earned premiums of recent 
years, and after deducting the loss pay- 
ments the balance shall be the reserve, ex- 
cept that a suit test is provided for tho 
first three years of the last five-year period 
and in case the remainder should prove in. 
sufficient an amount equal to $750 for each 
outstanding suit is carried into the reserve. 
A reserve of $750 for each suit on business 
between five and ten years old is charged, 
as well as $1,000 for each suit on business 
written prior to ten years from the time 
in which the statement is made. Al claim 
expenses are included in loss payments. 
Certain items pf expenses consist, in part, 
of acquisition expense and in part of 
claim expense. The claim expense portion 
of such items is not chargeable to any 
specific claim or claims, but is chargeable 
to the claim expense as a whole. The cus 
tom generally is to allocate the amount of 
such items to the two departments on a 
percentage basis once a month. This has 
been done by the company for the years 
1911 and 1912, but for previous years. this 
was not done. It was found to be im- 
possible to go back through the expenses 
of the eight years prior to 1911 and coi 
rectly distribute the various expenses item 
by item into the two classes. The com- 
pany took arbitrary amounts for the un- 
a'located expenses for these years. In or- 
der to produce a proper reserve these un- 
allocated expenses must be treated consist 
ently for the various years. The method of 
distribution for the years 1911 and 1912 was 
thoroughly checked and found to be cor 
rect. The percentage of the unallocated to 
the losses and allocated expenses for these 
two years was ascertained and applied to 
the losses and allocated for the previous 
years in order to obtain the unallocated for 
such years on a correct and _ consisfent 
basis. To illustrate, I submit ‘herewith 
tab'es showing the losses and allocated to- 
gether with the unallocated, and percent 
age of latter to former for the years 1% 
1912 inclusive, as submitted by the com- 
pany and by your examiners. 

COMPANY'S FIGURES. 


Percentage of 
unallocated to 











Year of Losses and Un- losses and 

Issue allocated allocated allocated 
1993 .... $93,321 $3,906 44 
Ee 76,119 4,948 7% 
BEER ccce 77,726 5,840 84 
BOOS cove 157,026 7,762 Hy 4 
1907 .... 218,165 14,462 7¢ 

$622,357 $36,918 Av’ge 5.9¢ 

1908 .... $201,266 $28,129 104 
1909 .... 499,697 40,692 R¢ 
1910 .... 562,609 60,485 114 
1911 .... 398,690 83,840 214 
45,687 204 


1912 .... 226,885 





$1,974,237 $258,833 Av'ge 13.1¢ 
Grand average, 11.4¢. 


OUR FIGURES. 


1903 .... $83,321 $12,938 14% 
ree 76,119 14,304 194 
1906 .... 77,726 18,230 234 
1906 .... 157,025 28,177 18» 
1907 .... 218,165 38,389 184 

$622,356 $112,038 Av'ge 18¢ 





(Continued on page 17.) 
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RSTABLISHES A PRECEDENT 


IN FEDERAL COMPENSATION CASE. 








United States Supreme Court Defines 
Applicability of Federal Compensa- 
tion Act Lower Court Reversed. 


An important decision defining the 
scope of the Federal Employers’ Lia- 
bility act has beer handed down by 
the United States Supreme Court, re- 
versing the Pennsylvania Circuit 
Court. The decision, embodied in an 
opinion by Justice Van Devanter, sus- 
tains the right of Martin Pedersen, an 
iron worker for the Delaware, Lacka- 
wana & Western Railroad, to be com- 
pensated for injuries received while 
repairing a bridge near Hoboken. On 
the contention that the man was hurt 
while performing duties for the inter- 
state business of the railroad, suit was 
prought under the Federal Law. 

The jury in the Circuit Court re- 
turned a verdict for the plaintiff, as- 
sessing his damages at $6,190. Subse- 
quently the court, following a Pennsyl- 
vania statute, set the verdict aside and 
entered judgment for the defendant on 
the ground that the verdict was not 
warranted by the testimony’ that 
Pedersens’ work at the bridge was for 
the interstate or outside business of 
the railroad. The latter contended that 
the bridge could only be regarded 
legally as a part of the inside or in- 
trastate business of the company, and 
therefore the injured man had no re- 
covery under the interstate act of 
Congress. 

In his opinion Justice Van Devanter 
said: 

Considering the terms of the statute 
there can be no doubt that a right of 
recovery thereunder arises only where 
the injury is suffered while the carrier 
is engaged in interstate commerce, and 
while the employe is employed by the 
carrier in such commerce; but it is 
not essential, where the casual negli- 
gence is that of a co-employe, that he 
also be employed in such commerce, 
for, if the other conditions be present, 
the statute gives a right of recovery 
for injury or death resulting from the 
negligence “of any of the employes of 
such earrier,” and this includes an 
employe engaged in intrastate com- 
merce. 

True, a track or bridge may be used 
in both interstate and intrastate com- 
merce, but when it is so used it is 
none the less an instrumentality of the 
former; nor does its double use pre- 
vent the employment of those who are 
engaged in its repair or in keeping it 
in suitable condition for use from be- 
ing an employment in interstate com- 
merce, 

The decision establishes a precedent 
of vital importance in every State of 
the Union. 





RESIDENCE BURGLARY LINES. 





Massachusetts Bonding to Energetically 
Push Sale of Small Policies Under 
Unrestricted Forms. 


A departure by the Massachusetts 
Bonding and Insurance Company of 
Boston, the outcome of which will be 
watched with close interest by the un- 
derwriting fraternity, is its issuance of 
residence burglary policies in modest 
amounts, and the determination of its 
management to energetically seek busi- 
ness of that character. 

In Massachusetts the minimum 
amount for which a policy will be is- 
sued is $500; outside the State, however 
contracts as low as $100 will be written. 

The small policies are all issued upon 
unrestricted forms, save that liability 
for loss of money is excluded, and a 
full coinsurance clause is required upon 
contracts covering articles of gold, 





sterling silver, jewelry, wearing apparel 
and furs. 

Alert to discover the needs of the in- 
suring public and prompt to supply 
them the latest departure of the Mass 
achusetts Bonding will doubtless mect 
the full measure of success it deserves. 





STAND BEHIND MANAGEMENT. 





Commonwealth Bonding & Casualty Co. 
Stockholders Loyal to Officers— 
Company’s Condition Excellent. 

At a special meeting of the stock- 
holders of the Commonwealth Bonding 
& Casualty Co. of Fort Worth, Tex., 
held June 2, the efforts of present 
officers to bring about a harmonious 
condition among the stockholders were 
endorsed and the stockholders decided 
to stand behind the new administration 
in furthering the development of the 
Company. 

Following a careful audit of the Com- 
pany’s books a detailed report was 
sent to all stockholders previous to the 
meeting so that all had adequate op- 
portunity to analyze its condition. The 
Company was found to be in excellent 
shape, its difficulties being confined to 
the differences and misunderstanding 
among its large family of stockholders. 
Dr. Saunders, president of the Com- 
pany, Secretary and General Manager 
C. D. Hill and Executive Superintendent 
James A. Blainey, spoke on the plans 
and outlook of the Company and the 
stockholders meeting closed entirely 
harmonious and determined to meet 
their stock obligations. Within a few 
days after the meeting this determina- 
tion was confirmed by the receipt at 
the home office of more than $5,000 in 
delinquent interest. 

At the meeting of the board of di- 
rectors following the stockholders meet- 
ing, C. D. Hill, who has been secretary 
and general manager, was elected vice- 
president and general manager. B. F. 
Allen, Jr., who has been assistant 
secretary and treasurer was elected 
secretary and treasurer. Sidney C. 
Kenedy-was elected assistant secretary. 

Since the change in administration a 
couple of months ago, the work of the 
home office has been thoroughly sys- 
tematized, the various departments 
have been readjusted, and the policy 
forms have been revised. 





NATIONAL F. & C. EXPANDING. 





Appointing New Agents and Will Enter 
Several Additional States—F. W. 
Young With Company. 


Lowry Vahey, Assistant General 
Manager of the National Fidelity & 
Casualty Co., of Omaha, Neb., has 


just returned to the home office after 
a five weeks’ tour of the South with 
a view to extend the Company's pres- 
ent territory. He visited the princi- 
pal towns of Texas, Louisiana, Ala- 
bama and Missouri, and succeeded in 
getting in touch with s@veral good 
agencies in these States, and it is un- 
derstood that his Company will make 
application for entry in one or more 
of them at an early date. 

Mr. Vahey has also attended the 
State Medical Association Convention 
at St. Anthony Hotel, San Antonio, 
Texas; and the Texas State Bankers 
Convention at the Hotel Galveston, 
both of which took place during May. 
Ne also secured license for the Com- 
pany in the State of Alabama, where 
it is represented by the DeBow- 
Gaines General Agency. 

The National Fidelity & Casualty 
Co. has engaged Frederick N. 
Young as associate manager of its 
Liability Department. Mr. Young has 
had nine years’ experience in casualty 
insurance, six of which he spent with 
the Frankfort General Insurance Com- 
pany of New York while of late he 
has been engaged by the General Ac- 
cident Fire & Life Assurance Corpora- 
tion, Ltd. 











AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
OFFICERS 


James W. Brock, President H. W. Kemp, Secre/ary Ralph B. Denny, 7?reasure 





STATEMENT, JANUARY 31, 1913 
ASSETS LIABILITIES 
$1,800,000 Municipal Bonds... $1,767,430.00 Capital...... $759,000.00 
Due from Agents (not including Legal Reserve...... 681,545.92 
premiums written prior to Loss Reserve 430:979.17 
November 1, 1912) Commissions...... 104,242.56 
Accrued Interest........... Sk am 36,983.82 
Cash in Banks and Office Estimated Unpaid Expenses, 2,500.00 
DUNNO acceceessees - 149,737.42 
$2,155,988.89 
FIDELITY AND 8S 1 E BONDS 





AND HEALTH INSURANCE 
ND LARCENY INSURANCE 


$300,000.00 Deposited with enous Siiadbneads for the Benefit of all Policy Holders 





























REPORT ON GENERAL ACCIDENT. 0f uncollected premiums over 90 days due, 
oo KS which was occasioned through 
: 7 of our ‘ate liability underwriter 
(Continued from page 16.) * in placing the ris ks on our books 
1908 $291,266 $54,502 19¢4 The unpaid losses and claims, $83,817.61, 
1909 °499, 698 71,730 14¢ aire, as explained by the depart nent, due to 
es. eos 83,874 21¢ the fact that a number of claims were only 
1912 226, 884 45,717 204 reported to us after we had made our state 
al ae ment at the end of the year and the bai 
$1,974,237 . ance due to a fuller knowledge of the na 
Grand average, 17.1¢. ture of the injuries rhe increase of $129, 
It will be noted that the company’s fig- 52% in the reserve for unpaid liability 
ures show that the percentage for the last losses is entirely occasioned by a change in 
five years is more than double that of the the method of ca'culating the outstanding 
previous five years, while our percentages sses, as explained in » department's re 
differ only by one per cent. for the two port. The increase of $73,847.16 in the pre 
five-year periods. The company, in using ™mium reserve is due to the fact that when 
its figures, obtained a double benefit. In the examination took place, instead of tak 
the first place the proportionate small ing the usual 50 per cent. for unearned 
amounts carried as unallocated for th premiums, these were calculated pro rata 
first five years resulted in producing a re- These items, less a credit of $20,974.81 
duced experience ratio, from which the re- Which was overestimated for unpaid com 
serve is computed, and in the second p'ace Missions, practically make up the total 
the proportionate large amounts for the sec Afte th closet possible investigation 
ond five-year period resulted in increasing into the business of the company, I am sa 
the amounts to be deducted from the earu- isfied that my previous opinion that we 
ed premiums. The percentage of losses and had a magnificent organizatic and plant 
outstanding to earned premiums for the in tl United States is correct: that th 
years 1903-1907 inclusive, in the company’s tion's siness n the States was 
figures was 57, and on ours 65.9. In order ever 1 1 stronger and heal position 
to show in detail our increase in this item, than at present nd that in the future w 
I submit herewith the computation of the re und » realiz profits which with 
liability loss reserve by the company and by é in w a titled to ex 
your examiners. loya'ty nd good w of ev 
COMPUTATION OF LIABILITY LOSS of th pe te the U ited 
RESERVE BY COMPANY. uit , py eae ; ex a . an 
Year 57% ofthe Loss pay- Outstand +3 a <é ntrol fa re 
of earned ments & Re- ing suits at sad 
Issuc premiums expenses mainder $750 ea. Reserve 
1908. $302,092 $319,395 $12,697 $14, 250 $1 ———_ 
q 7 ) te] 35.250 35 
cts Geiees Gentes ae aee On WOULDN'T SUBMIT TO TREATMENT 
1911. 572,112 94,582 144.110 94 ooo 
5 2 < ” —eo 929 x 2 - 
1912. 473,340 »572 200,768 283,581 200.7 Wanted to Get Compensation—Test of 
Total. 2,540,177 2,233,070 308,728 492,391 410,100 Flexibility of New Jersey—Appeals 
Reserve for suits iu previous years 15,750 


From Decision. 
Total reserves per company’s statement... $425,850 —_ 


OF 













COMPUTATION LIABILITY LOSS Contending that the workmen's com 
RESERVE BY EXAMINERS, pensation act has not changed the 
Year 63.9% of Loss pay- Outstand ¢ icho -j in] . ‘ ini _ 

a “uae catch ties ‘Georuee ad tablished principle that an injured per 
Issue premiums expenses mainder $750 ca. Reserve SON must make reasonable efforts to 
1908. $872,293 $345,768 $26,525 $1 250 $26,: mitigate his damages was submitted to 
1909. 606,568 571,428 85.149 35.2! N 2 ~ = _ * 

1910. 696.806 6391136 57.670 65 350 65.259 the New Jersey Supreme Court in pro 
1911. 641,369 477,564 163,805 114,110 163.805 ceedings brought by the Central Rail 

912. 521,700 272,¢ 249,099 233.531 249. 09% . - 

— oe arewe WaU +531 249.099 road to set aside the award of damages 
Total 2.838, 796 2,306,497 532.239 492,391 made in the Union Circuit in favor 
Reserve for suits rrevious years > one . . 

Se ee eee ee of John A. Tierney, a minor, former'y 

Total reserve per examiners’ statement $555,679 employed by the railroad. 

Unearned Premiums Reserve.—The it Tierney, it appeared from the evi 
crease of $73,847.16 in this item is due to ie P ; ac : 
the fact that the company reported on a dence, had testified that. his reason for 
50 per cent. basis, while our figures were refusing medical treatment was that if 
computed on a pro rata by month basis he was cured right away there would 

Unpaid Commissions.—This decrease of : a : a 
30.974.81 was due to the transfer of $o2,. be nothing the matter with him, and 
924.45 of the uncollected premiums from un- then he would not get any money from 
der dues to over dues. the railroad. 

Tt CONCLUSION “It is obvious that there is no way of 

The remittance from the home office of ——— , e it imse! 

242,456.25, has placed the United States Compelling Tierney to submit himse 
on in possession of a substantial sur- to treatment,” said counsel for the rail 
plus over all liabitities. An examination road. “The act gives the court no such 
of the United States branch of this com : ) t ; ified 

, : Tr ¢ > C was justifies 
pany will he made as of December 31, 1913 power and if the c es a ep 
when a full report on its condition as of in awarding compensation during t 
that date will be submitted. time he failed to attempt to cure hin 


STATEMENT 3s GENERAL MANAGER self before the trial, it has no power to 
7 NORIE 7h - eae a like fail 
F. Norie-Miller ey of the terminate compensation for a like fai 
corporation, who is at present in this Ure afterward. : 
country, made the following statement re “Tt follows, therefore, that Tierney 
garding the report of the examination to eould wait until the end of the 200 week 
The Journal of Commerce and Commercial " “ Renue be c d 
Bu'letin: period before attempting to be cure 
_“T feel that we are indebted to the New and if the judgment is sound he could 
oo ed ee ee oe ae care collect compensation during the entir¢ 
{ ‘ able examination wv imve made . ” 
into our affairs This has enabled us to Pt riod . =a 
take steps to remedy the defects to which The award from which the railroa 
a ealled oo which are entirely tn appealed was an allowance of $5.70 a 
the interests of our company is well na a a . oi ing eiust 
attiinetets ta the ance of wolevbatiers week for 00 weeks beginning Augu 
and agents alike It wi'l he satisfactory 22, 1912 
te our policyholders to notice that after Argument was also heard on the ap 
making every provision on the strictest > . <3 a ana ‘ any 
lines as required by the department's ex peal of the Lape mong ned yen sa 
aminers, we have a substantial surplus of from the decision of the Esse x Common 
&227.72 We intend largely increasing this Pleas allowing Edward O'Connell dam- 
surplus at the earliest possible date. The goes for a period aggregating 340 
extra reserves required hy the department ‘ oa ‘ 
are made up principally by the four items Weeks. 
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- DROPS EMPLOYERS LIABILITY. 








Standard Accident Will Write Only 
Workmen’s Compensation in States 
Having Such Laws. 





The Standard Accident of Detroit, has 


instructed all of its agents in States 
that have workmen’s compensation 
laws, to change all of its employers 


liability business cver to compensation 
insurance or cancel it entirely. 

There are several reasons why the 
Company does not care for employers’ 
liability business, chief among which 
is the removal of the employers’ de- 
fenses, making the business very costly. 
It has not been a hard matter to change 
these contracts, as most of them are 
limited to one year. Only on construc- 
tion work, and similar enterprises, in 
which the contractor can estimate his 


cost in advance, is the rule departed 
from. : 
“The employers’ liability law is a 


relic of the dark ages,” said Superin- 
tendent J. T. Thom of the Company. 
“I understand a good many of the big 
companies besides ours are refusing to 
write anything but compensation in 
States where the modern laws have 
gone into effect. Some of them have 
made rules as drastic as ours, while 
others have not been quite so strict. I 


think it only a question of a short 
time when no company will care to 
write employers’ liability, which, inci- 


dentally, will tend to force all employ- 
ers under the compensation laws. 
“Of course, these laws all will be 
considerably altered. Even Germany’s 
compensation affairs are not yet fully 
settled, and Germany’s first compensa- 
tion law was enacted July 6, 1884, and 
went into effect October 1, 1885. So 
what can we expect in the United 
States? It will keep the insurance end 
of the business unsettled for a good 
many years. We are not as scientific 
as the Germans in such matters.” 


ANSWERS DEPARTMENT REPORT. 





(Continued from page 15.) 


considered as being wholly detrimental 
to the public.” 
We believe that the steps already 


taken by the Association, and the plans 
under way, when completed, will 
in fixing rates with due regard 

“cost of replacing damaged 
glass,” although there will always be 
element of uncertainty in that re- 
owing to the fluctuations in the 
of plate glass, and to the in- 

cost that the companies fre- 
are called upon to pay. 

We claim that the “necessary ex- 
penses” are now reduced and limited 
by co-operation, evidenced by the 
commission rules of the Association re- 
ferred to in the report as follows: “The 
rules limit the maximum number of 
azents each company may have; maxi- 
mum commissions to be paid are limit- 
ed to 35 per cent. to agents and 25 
per cent. to brokers, the agent’s com- 
mission limit of 35 per cent. to include 
any broker’s commission paid by him, 
and agreement being exacted from such 
agent not to pay any broker a com- 
mission in excess of 25 per cent.; not 
to allow any rebate to assured, and to 
observe al] rules and regulations.” 

We find nothing in the report, or in 
the figures showing the premiums and 
losses of the companies for the past 
five years to justify the belief that 
profits have been in excess of “reason- 
able.” On the contrary, it must be 
apparent from the statement of the 
companies, that after paying losses, 
necessary expenses and setting aside 
reserves, the margin of underwriting 
profit small. We believe that the 
statement “it would seem that unre- 
stricted competition among them would 
beneficial 


now 
result 
to the 


aa 
spect, 
prices 
creased 
quently 


as 


is 


be more desirable and more 
to the community than the present 
Association, whose existence can be 


considered as being wholly detrimental 
to the public,” is not justified, in view 
of the work of the 


Association already 


accomplished and in prospect, and that | 
the Association | 


the dissolution of 
would be highly detrimental to the 
public interest. 

We take this opportunity to express 
our thanks and appreciation for the 
courteous attention given by you to the 
Committee at the hearing. The Asso- 
ciation will welcome at all times 
suggestions from your Department and 
it is our purpose to conduct its affairs 
in conformity with the laws of the 
State and in compliance with your rul- 
ings. 3 
Respectfully submitted, 

The Plate Glass Underwriters’ Asso- 
ciation of New York 
(signed) E. W. De Leon 
Chairman. 





SOCIAL INSURANCE CONFERENCE. 





Gathering at Chicago Discusses Com- 
pensation and Pension Systems— 
Plan International Congress. 





Delegates to the American Conference 
on Social Insurance met in Chicago last 
week and discussed workmen’s compen- 
sation, pension and old age systems, and 
cther phases of the general subject. 

Edwin W. De Leon, president of the 
Casualty Company of America, was an 
official delegate from New York State 
having been appointed by Governor Sul- 
zer. Mr. De Leon was one of the speak- 
ers before the conference. 
der way for a great international con- 


cress on social insurance to be held dur-| 
either New York or San 


ing 1915 in 


Francisco. 





PECULIAR COMPENSATION CASE. | 





Michigan Accident Board Asked to Un-| 


tangle a Claim Involving Two 
Different Employments. 

The Michigan Industrial Accident 
Board is confronted with the following 
peculiar case involving a claim for com- 
pensation under: Alfred Boylan, an 
employe in a Cadillac livery stable, was 
engaged to drive a party of Bell Tele- 
phone employes through the 
The telephone 


man to assist in the work. The pole 
fell and Boylan was badly injured. 
Now he seeks compensation and the 


proprietor of the livery stable refuses 
to pay because he claims that Boylan 
was not working for him at the time, 
and the Michigan State Telephone 
Company also denies responsibility. 





HANDLE KANSAS NOW. 





L. H. Phister & Company Represent 
Maryland Casualty for Sunflower 
State as Well as Western Mo. 





Having satisfactorily represented the 
Maryland Casualty Company of Balti- 
more for six years as its Western 
Missouri general agents, Laurance H. 
Phister and Company of Kansas City, 
have had the entire State of Kansas, 
save Shawnee county, 
territory. 

The Phister agency is well organiz- 
ed and enthusiastically conducted, and 
that it produces proper results the en- 
largement of its field best attests. 


Bloomfield Off for Europe. 








In an effort to “forget it” for a time 
Thomas Bloomfield, manager of the 
Prudential Casualty Company of Indian- 
apolis, sailed from New York Wednes- 
day. He plans to spend three months 
traveling about Europe. 





Approves Title Guaranty and Surety. 





Approval of the Title Guaranty and 
Surety Company of Scranton, Pa., has 
been given by the Orphans’ Court of 
Allegheny county, which will now ac- 
cept as surety all bonds offered by the 
Scranton company. 


Plans are un- | 


country. | 
gang stopped to erect a | 
pole and Boylan was asked by the fore-| 


added to their | 
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Insurance Company 





WILLIAM G. 


AUSTIN F. HANCOCK 
Vice-President 


M. A. 


WHILDEN, President 
DANIEL T. 
Vice-President 
DINNEEN, 


GEORGE BERRY 
Vice-President 


WALDEN 


Treasurer 








Annual Statement, 


ee fe ee eee 
Capital and Surplus 
Losses paid to December 


This Company issues 


; Fly-Wheel; 
Elev ator, 


Steam-Boiler 


Druggists’, and General 


The Fidelity and Casuatty Company of New York 


92 Liberty Street, 


Fidelity Bonds ; Surety Bonds; Burglary, Larceny, and Theft; 
Employers’, Public, Teams, Automobile, Physicians’, 
Liabilty ; 
Workmen's Collective; Workmen’s Compensation. 


New York, N. Y. 
December 31, 1912 


$11, 148,389.89 
saat 3,281,284.04 
31,1912  40,596,818.01 


contracts as follows: 


Plate Glass; 


Accident ; Health: Disability ; 











CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Insurance 


Capital & Surplus é 
Vice-President M. 


Burglary and 





Southwestern Casualty 
SAN ANTONIO, TEXAS 


President, HOMER EADS 


Agents wanted everywhere in the State of Texas, for Accident, Plateglars, 


Company 


$290,000.00 
T. COGLEY 


Bonding Lines 








AETNA’S NEW ELEVATOR FEATURE 


Damage to Property of Others Included 
as Rider in Connection With 
Liability Policies. 





The Aetna Accident & Liability is 
issuing a rider in connection with ele- 
vator liability policies under which it 
covers for a small charge damage to 
the property of others for which the 
insured is liable, as well as damage to 
the insured’s property. 


Goes With General Accident. 


Robert C. L. Hamilton, chief ac- 
countant for the Royal Indemnity and 
previously for a number of years with 
the Ocean Accident, has been made 
treasurer of the United States branch 
of the General Accident. 





On the 17th inst. the Casgualty-Surety 
Social Club of this city will hold its 
regular summer outing at Port Wash- 
ington on the Sound, 
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SPECIAL TALKS WITH LOCAL AGENTS 





Geraid Bunker, agency 


Women as director for the National 
Accident Casualty Co., discussing 
Prospects women as prospects for 
personal accident and 

health business says: 
“Por many years the Casualty com- 


panies have shied at the carrying of 
the risks of women for accident or 
health insurance, and for reasons 
which at that time seemed to justify 
the position taken. There has, how- 


ev been a very rapid change in con- 
ditions surrounding these risks, with a 
sponding change in the attitude 
of the companies, and this business to- 
da unquestionably offers the very 


bes: opportunity for the securing of a 
line of new policy holders in every 
ag y. Thousands of women are now 
being employed at good wages in the 
shops, offices and stores, who are in 
just as great need of health and acci- 
de insurance as are the male risks 
in like occupations. The fact that 
the women have been “prohibited 
ris for such a long time with many 
companies has resulted in the per- 
ra ge of those who are carrying this 
proiection being less than one-tenth of 
tl which prevails among the male 
ris Where but one woman out of a 
hundred is found already carrying the 
insurance, ten men will already have 
it Just look at the field and the 

0} tunity. 
he average man is apt to be care- 
le bout his insurance, figuring that 
W tt time of adversity comes 
th gh injury or illness, he will find 
sé way to get along, somehow. Not 
s ith the woman. She knows what 
a d, cruel world it is to one who is 
de and out through misfortune of 
t kind. She knows what it is to 
every dollar count. A _ proposi- 
the protection of this income 
: very forcibly to her when 
I ! presented. She knows what 
t! ss of her wages, even for a week 
( ), will mean. The percentage of 
| on these risks is less than one- 
I f that of the male risks. When 
( insured, they look out for the 
I nt of their premiums when due, 
e much less easily persuaded to 
this or that and give up their 
nsurance that they know can be 

d upon. 

field man who thinks his terri- 
over-run by representatives of 
ferent health and accident com- 
make no mistake to de- 


| will 
1 very considerable portion of his 
and effort to the writing of 

¥ n, both the wage-earners and the 
he wives. More than 50 per cent. of 
I alth and accident policies now 
by male risks are maintained 
premiums paid through the 

pr nee and foresight of the women. 
H much greater care they would 
g to insurance protecting their own 
ir Almost every male policy 
holder has sister, sweetheart, 
or someone should carry this 
pr tion, and who could be interested 
I m if he but knew that they would 
be ‘cepted by the company, and 
r 
] 
! 


a wife, 
who 


representative having an estab- 
ished division should see that each 
) knows this. 

ou are not pushing for and se- 
el e a line of this business in your 


holder 


fie you are not making the most of 

y »pportunity or doing your com- 
Pp full justice.” 

» s . 

A prominent surety com- 

Contract- pany has issued a long 

Bond circular to its agents an- 

Dangers nouncing very heavy losses 

in recent months on its 

Contract bonds and laying down an 


} 


elaborate set of rules that will be fol- 
lowed by the company hereafter in its 


underwriting of contract risks. These 
Tules are admirable, and if the com- 
pany in question observes them invari- 
ably, and does not relax its vigilance, 


and otherwise maintains consistently 
the high underwriting standard that it 
now proclaims, inestimable good will 
result, not only to the company itself 
but also to the business as a whole. 

We feel that we may properly cite 
this example to our agents because 
often in the past we have been urged 
to waive certain prudential require- 
ments of our contract underwriting 
practice on the ground that other com- 
panies did so. This very company 
that we are instancing to point our 
moral has frequently been used as a 
lever in an attempt to pry us from 
our “conservatism.” 

The rules that this other company 
now intends to follow are proper and 
even necessary from an underwriting 
standpoint, and they are in no degree 
improper or unfair from the princi- 
pals’ point of view. If all the surety 
companies would adopt them and 
rigidly carry them out, no company 
would lose any business, no contractor 
would be deprived of any right, and 
the net result of it all would be a 
exreatly reduced loss ratio of these 
highlv dangerous bonds.—Fidelity and 
Casualty Bulletin. 

* * * 
Special Agent Chas. 
Neglect to H. Moore of the Mas- 
Cultivate sachusetts Bonding 
Probate Bonds in an interesting 
commentary, backed 
up by statistics, in regard to the possi- 
bilities confronting agents in the field 
of Probate Bonds, cites the case of an 
agent in an eastern city of 35,000 in- 
habitants, where the agent decided to 
investigate the records of the local 
Probate Court with a view to ascertain- 
ing the number of bonds filed and the 
liability assumed in a given period. He 
found that within two years bonds were 


filed to the number of 332, distributed 
as follows: Administrators, 159; ex- 
ecutors, 70; guardians, 53; trustees, 32; 
conservators, 18. The aggregate lia- 
bility was over $683,800. But the sur- 
prising discovery was that only 34 of 
these bonds were signed by corporate 
sureties and that a liability of $482,390 


Was assumed by individuals. 

Just consider the possibilities laid 
open by these facts. The agent pre- 
pared an article, using the statistics 
he had gathered, and the local paper 
was glad to publish it as a matter of 
news. The agent bought exira copies 
of the paper, clipped out the article 
and sent it with folders and circular 
letters to the chronic signers of bonds 
shown by his investigation. He 
followed this up at regular intervals, 
and carried on an educational cam- 
paign which opened the eyes of the 
chronic signers of the danger of the 
custom. As a result they took to 
sending applicants to the agent, say- 
ing that they had decided not to sign 
bonds under any circumstances. 

In this way a desirable business was 
built up, and it was only natural that 
the business of the agent should grow 
not only as to Judicial Bonds, but in 
all other lines, for publicity of this 
kind js ceriain to produce large gen- 
eral benefis. Moreover, the agent 
performed a distinct public service in 
opening the eyes of unthinking or mis- 
guided persons to the large and lurk- 
ing dangers of personal suretyship. 

The conditions in this case are not 
peculiar to the locality, but will be 
found to exist throughout the country, 
often in more marked degree than in 
the instance cited. It will pay you to 
follow out the same procedure, collect- 
ing data and securing lists of indi- 
viduals in the habit of signing bonds. 
—‘‘Co-ordinator” of the Mass. Bonding 
& Insurance Company. 


as 





The Equitable Surety Company 
St. Louis, will retire from New Mexico 


on June ist, on account of the require-| 
ment of law to make a special deposit | 


of $200,000. 


of. 


T. J. Falvey, president of 


Territory the Massachusetts Bond- 
A Valuable ing and Insurance Co. 
Asset knows what makes an 
agent’s success. In dis- 


cussing recently how to get the most 
out of a territory, he said: 

Your territory is a valuable asset 
which, like the farmer’s acres, must be 
cultivated, sown to seed, and tended 
with painstaking care, if it is to yield 
a full return. Get this view point, and 
you will see neglected opportunties. 
Owing to the rapid development of 
Surety and Casualty 
recent years, there has been a 
of system in the field, and _ pro- 
ducers have been absorbed in following 
attractive individual prospects to the 
neglect of their territory as a whole. 
They have been working in the rough, 
but the time has now come when they 
must systematize. To make your 
tory pay you what it should you 
study it, catalogue it, and card-index 
it. You must cultivate intensively and 
make every section yield the results to 
which it is adapted. 

It would be poor policy 
to rush over his fields planting patches 
here and there, and leaving 
tions fallow because he saw alluring 
prospects in particular spots. To make 
his farm yield best results he considers 


insurance inj} 
lack | 


terri- | 
must ! 


for a farmer | 


other sec- | 


it as a whole, and each field is planted | 


to the crop for which it is best suited. 
The same principle applies in your 
work. Attractive prospects cannot 
neglected, but time can be 
cover your whole territory 
atically. 


system- 
System is the open sesame to 
success. You will be surprised ai 
with which you can comb 
square inch of your territory if 
methods are pursued. 


your 
the 
every 
proper 


ease 


Till your field, sow it, cultivate it, 
and then reap the harvest. Look upon 
your territory as a farm, and you will 


win success. 





be | 
found to} 





Claims Investigated and 
Insurance Companies and Corporations 





CHARLES W. FOULKE 


S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Adjusted for 








of CHATTANOOGA, TENNESSEE 








ef ieferred 


of @ae tort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 





GEORGE J. KUEBLER 
Attorney - at- Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


_stte References on Application -:-:- 


Suite 720- 29 So. LaSalle St. Chicago, ill, 


TELEPHONES 


Randolph 6816 and 6817 














BOSTON 
Paid-In Capital $1,000,000 


BUSINESS=BUILDERS 


DEVELOPING 
a Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding «Insurance Company 


T. J. FALVEY, President 





Accident, Health, 





Write For Territory 








Home Office, 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 
RELIABLE 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


PLATE GLASS 
PERSONAL BP SIsens 
AND HEALT 


POLICIES 


OF ‘THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
AND ENERGETIC 


President 
ALONZO G. BROOKS, Asst Sec 
AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 























THE EASTERN UNDERWRITER 


June 12, 1912. 4 


——____+_.., F 
= 














ARE YOU AMBITIOUS? 


THE FRANKLIN has a splendid 
opening in its HOME STATE for a 
first-class producer. 


INVESTIGATE TO-DAY! 


“One to-day is worth two to-morrows ” 





























GENERAL ACCIDENT | 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 


JArudeutial Casualty Ou. 


HOME OFFICE 
INDIANAPOLIS 








Premiums Written in 1912 - $3,477,000.00 


The Very Best Policies at Reasonable Prices, With Large Assets 
Behind Them 


ACCIDENT—HEALTH—LIABILITY 


Automobile— Elevator —Teams~— Burglary—Workmen’s 
$3 = Indemnity-—Etc., Etc. ss se 





| Strictly a Casualty Company | 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 
EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GE? ERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 


PLATE GLASS 

















KELLY & NORIE-MILLER, U. S. Managers 




















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—FOoR— 


LIFE INSURANCE AGENTS 


COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. | 














“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 


Statement, December 31, 1912 $2.00 per 100; $1.25 per dU 


Capital Stock Paid in Full - - $430,790.00 |||] “A BANKING PROPOSITION or TWO METHODS OF SAVING” 
Surplus to Policyholders - - - 704,179.37 | | rice eon ie, Tee 510 ss 
Total Assets :. te) ie 925,751.35 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 








Throughout its entire history of 23 
years the COMMERCIAL has 
maintained an enviable record for 
PROMPT AND HONORABLE 
SETTLEMENT OF CLAIMS 


“A STORY OF TWO PYRAMIDS ” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


Correspondence with reference to our specially we are agents. 


advantageous agency contracts should be addressed 
direct to the Home Office and will receive prompt 
and courteous attention. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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